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USED CAR SITUATION IMPROVING 





January New Car Sales 
Drop 17% in 30 States; 





TRADE SURVEY OF SCATTERED CITIES 
SHOWS STOCKS FAIR; DEMAND RISING 





Off Less Than Expected 


TEW YORK, March 12.—New passenger car registra- 
tions in the first thirty states to report complete 
figures for January, 1930, indicate that when the total is| 
in for all the states the decline will not reach 20 per cent., | 
in contrast to estimates in some circles that the falling off | LYCOMING MFG. CO. ADDS 
in sales for the first month of the year would approach 25; TWO NEW TRUCK ENGINES 


per cent. 

au —y car sales in pve a | Williamsport, Pa., March 12.— 
ates in January, as indicate ‘thi : 7, = 

the actual registrations, amounted | wie che past taarty age te 

to 97,029, as compared with 117,651 | ing Manufacturing Company nas 

started shipments on two new model 


in the corresponding month and) 
states a year ago, a decline of 20,-| Cincinnati, March 12—M. F. }truck engines, which have been 
622 units, equivalent to 17.2 per| Rigby, advertising manager of the adopted by the Stewart Motor Car 

Studebaker Corporation of America, Corporation of Buffalo, W. H. Beal, 


cent. 
These states are located in all! addressed th i j is- te 
oe ~ My —— 8, + president of Lycoming, a division of 
an- 





Daily News. 


RIGBY OF STUDEBAKER 
SPEAKER AT CINCINNATI 


parts of the country and should | ing Club today on “Keeping Adver- | 
give an approximate indication of | tising on Its Toes.” | Auburn Automobile Company, 
the January sales trend. It is prac: | The address was delivered at a! nounced today. 
tically certain, therefore, that the | noon luncheon in the Hotel Gibson.| The two engines, one the Model 
17.2 per cent. drop shown by these| Cincinnati. Mr. Rigby described | e gre 
states measures pretty accurately|how Studebaker aims to inject | AFE, 3%4 bore and 4% stroke, and 
the decline for the entire country.| timeliness into its advertising, par-| the ASA, 35, bore and 4% stroke, 
The states reporting thus far are | ticularly in Studebaker newspaper |are built for light one and two ton 
Alabama, Arizona, Arkansas, Con-| advertising, which represents 60 per | trucks. The’ Model ASA is built for 
er ago mga ee —! cone. of the corporation’s appropria-| rapid transit of light loads, with 
S sQiana, iowa, aryland, ' tion. ‘high akir 3,000 r. p. m. 
Minnesota, Missouri, Montana, Ne-' = “ _ = —e = ea nes Aa 
braska, Nevada, New Hampshire,! 
New Jersey, North Carolina, North} 
Dakota, Ohio, Oklahoma, Oregon,| 
Pennsylvania, South Dakota, Utah, ! 
Vermont, West Virginia and Wiscon- 
sin. 

Five makes of cars set up dis- 
tinguished records in these thirty 
states in the first month of the 
year by registering more sales 
than in the corresponding period 
of 1929. Outstanding among these 
gains was that made by Chevro- 
let, the registrations of which 
amounted to 23,628, as compared 
with 17,070 in the same states a 





FEBRUARY RIM INSPECTIONS 
GAIN OVER PREVIOUS MONTH 


L 
C month of February increased slightly over January, 
|according to figures released by the Tire and Rim Associa- 
year ago, an increase of 6,558 | ——— — —— —- 


units, or 38.6 per cent. , tion, Ine. 


As far as percentage of gain is| J, §. RUBBER OFFICIALS The number of truck rims ap- 


EW YORK, March 12. 
of the country, it is indicated by a survey of conditions completed today by Automotive 
While the recovery is slow, real progress is beng made, with stocks in fair 


—lImprovement in the used car situation is apparent in all parts 


*shape and the demand increasing. 

Distributors in Chicago are reported to be highly 
encouraged by the improvement in this highly important 
division of the retail business, while only a slight increase 
in used car stocks over a year ago was shown by a census 


of the Motor Car Dealers Association of San Francisco. 

— ® From Philadelphia come reports 
that used car demand is better than 
at this time last year, while used 
car stocks in Atlanta, Ga., are re- 
ported to be about the same as at 
this time last year. 

The angen satisfactory working 
out of the used car problem is one 
of the most encouraging factors in 
the automotive industry at this time 
and indicates that there will be no 
great resistance to the heavy spring 
retail business from this source. 

It is apparent now that the peak 
of the used car problem came late 
in the fall or early winter and that 
a steady improvement has been go- 
ing on since that time. 
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REFERENCE TABLES 


HICAGO, March 12. — Inter- 
views with large Chicago dis- 
tributors today found them im a 
happy frame of mind over the fa- 


used car stocks for the fitst two - 
months of this year than for the 
same period of 1929, along with a 
steadily improving sales volume 
since January 1 and an optimistic 
month-to-month outlook from 
now on. 

“Our used car business for Janu- 
ary and February was about 20 per 
| cent higher this year than in the 
same two months last year,” said R. 
H. Keeling, vice-president of the 








| 


concerned, Pierce-Arrow sales , AT SERVICE CONFERENCE proved more than accounted for 


with registrations of 214, as against 
91 a year ago, an increase of 135 
March 12.—The annual 


per cent. Marmon was next with| petroit, 


@ gain of 944 per cent., with the | conference between field represen- | 


sales of 
Pranklin 
cent. 


the Roosevelt included. }tatives of the technical service di- 
sales were up 10.1 per vision of the United States Rub- 
and Peerless showed an in-|ber Company and home Officials 


crease of 9.9 per cent. Thus it is' was recently concluded’ at Detroit | 


seen that Chevrolet was the only 
low-priced car to sét up a gain. | 

Also on the honor list for the} 
month were eight makes of cars' week, was under the active direc- 
that showed declines less severe tion of A. K. Dill, technical ser- 
than the average for the entire in- | vice manager, and his staff. Every 
phase of work affecting this division 
| was gone into at length, and open 
| discussions featured the various 
business sessions. 


headquarters of the United States 
Tire department. 
The conference, which lasted a 


(Continued on Page 2) 


BALDWIN OF WILLARD IN 
TRANSITONE SALES POST 


Cleveland, March 12.—Announce- 


/MULLINS MFG. PROMOTES 
GORDON KEYES AT SALEM 
ment is made by C. Russell Feld- . = 


mann, president of Automobile; Salem, O., March 12.—Gordon F. 
Radio Corporation, manufacturer | Keyes, a director of Mullins Manu- 
of Transitune, the pioneer automo-| facturing Company, has been ap- 
bile radio, that L. G. Baldwin, for} pointed genera: sales manager with 
the last thirteen years connected| headquarters at the company’s 
with the saies end of Willard Stor-| main office in this city. 

age Battonxy Company of this city | 


for that organization, has been ap-| engineer, manager of the tool and 
pointed sales director of Automobile | die division and in other executive 
Radio Corpcration. | positions. 

The new chief of Transitone sales 7 
assumes charge of sales of the auto- 
motive-radio group following the re-, 
cent merchandising arrangement} 


INDIANA STANDARD OIL 


Chicago, Ill, March 
service stations in the United States,| announces today a complete new 
whereby Transitone radios for mo-! line of Iso-Vis and Polarine motor 
tor cars are sold, installed and serv-| oils. Although to be marketed un- 
iced by this vast distributing organ-| der the same*trade names the com- 
ization. Mr. Baldwin’s offices will| pany has used before, these new oils 


be in the headquarters of the Auto-|are represented as being very dif- | 


mobile Radio Corporation, at 4616:ferent, both in appearance and 
Prospect Ave., this city. ‘charactertistics, 


He has been with the Mullins | 
and lately in charge of radio sales} organization for ten years as sales | 


ANNOUNCES NEW LUBRICANTS | 
, 12.—The ! 
with the network of 42,000 Willard | standard Oil Company (Indiana) | 


| the increase, making up a total 
| lack of motorcycle rim figures, 
| and a 60,000 decrease in the num- 
| ber of passenger car rims in- 
| spected and approved. 

| Total number of rims approved 
iduring the month was 1,653,421, 
compared to 1,601,326 in January. 
Figures for both months are below 
those for the same two months in 
1929. The comparisons shows 1929, 
|} January, 1.835.207; February, 2,- 
| 265,024; 1930, January, 1,601,326; 
| February, 1,653,421. 

Divided into classes, the past 
|month's figures are: Passenger, 
| 1,305,408; truck, 347,167; motorcy- 
jcle, none; airplane, 846. Last month 
|the same division of the _ total 
|showed: Passenger, 1,370,727; truck, 
| 219,373; motorcycle, 11,017, and air- 
plane, 209. 
| Figures for both January and 
|February of this year, however, 
|show a remarkable improvement 
lover those for the last two months 
;}of last year. In November ap- 
|} proved rims numbered but 596,989, 
}and in December the number had 
|} increased to but 879,259. 

Included in February’s work was 
|} the approval of 249993 rims built 
|to the new contour. The sizes and 


(Continued on Page 2) 


L. W. GREVE TO SAIL 
ON EUROPA MARCH 29 


Cleveland, March 12—L. W. 
Greve, active head of the Cleveland 
Pneumatic Tool Company, maker 
of Aerol shock absorbing struts for 
| aircraft and Cleco Gruss air springs 
for buses and trucks, will sail on 
March 29 on the maiden voyage of 
the Europa for a three months’ busi- 
ness and pleasure trip abroad. 


Current Price Table 


Studebaker Sales Company of Chi- 


|cago. “Our stocks of used cars on 
| hand are lower. The mild weather 
| during February was an important 
| factor in stimulating sales. Speak- 
|ing for ourselves, I may say that 
|regardless of other conditions, we 
|have never relaxed our sales and 
| Total of 22,012,060 gallons of gaso- | advertising efforts. On the contrary, 
|line was consumed in Florida dur-| we went after the used car market 
‘ing January. Dade county led with | aggressively, putting on sales and 
| 3,760,802 gallons, Hillsborough was| merchandising our cars so as to 
second with 2,103,671 and Duval | move them. We believe the used car 
third with 1,953,101. Palm Beach, | situation is in a healthy state for 
Pinellas and Polk counties eae 


Cumulative Commercial Car Reg- 
istrations 


FLORIDA GAS CONSUMPTION 
Richmond, Va., March 12 (UTPS). 





used | 


|more than 1,000,000 gallons each. (Continued on Page 12) 


Peerless Standard Eight 
Line Now in Production 


CLEVELAND, March 12.—The P- 
holstery is mohair furnished in 


Peerless Standard Eight, the | : : ; 

seine af tn Gites tonlee Gas | tones which harmonize with the ex- 

| a = “> | terior finish. The interiors are de- 

| which were exhibited at the Na- | signed for comfort and convenience 

| tional Automobile Shows, is now Fes _ the yd ond posttest. 

| i tual production, and will | *TOMt seat Is inches wide an 

| seen 0° in the hands of the dealer, | inches deep. The width of the rear 
| seat is 47 inches and the depth is 


according to an announcement |; : a 
* 21 inches. An additional comfort 
a: 

made by J. A. Behannee, promt | feature is the 2-inch range of ad- 


— model, complete in five body justment on the steering column 
styles, is listed at the factory at — 2 — range of adjustment 
$1,495 five-passenger sedan, $1,495|° the front seat. The 22 inches 

intervening between the back of the 


two-passenger coupe, $1,545 five- f 
2 ; ‘wa. | front seat and the front of the rear 
passenger club sedan, $1,545 five eushion sures extra ample lee 


sonic ad veemen and $1,595 two-| oom for passengers in the rear 
i The body of the Standard Fight compartment. The distance from 
'has all of the qualifications which | the ceiling to the floor measures 47 
| distinguish its companion cars, the 
Custom Eight and the Master Eight, 








(Continued on Page 2) 
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dustry. They were De Soto, Erskine, 
Ford, Hupmobile, La Salle, Lincoln, ' 
Oldsmobile and Packard. Among 
these Oldsmobile showed the small- 
est loss, 5.1 per cent., while Erskine 
was second with 5.5 per cent. 


Ford registrations in the thirty 
states amounted to 37,996, as com- 
pared with 43,912 a year ago, a de- 
cline of 5,916, equal to 13.4 per cent.., | 
or 3.8 per cent. below the average 
bss. 

Among the manufacturing 
grou neral Motors was out- 
standing in that it was the only 
one to establish an increase over a 
year ago. The aggregate registra- 
tions of the nine General Motors 
cars totaled 33,702, as against 30,- 
273 for the seven cars that were 
in production in January, 1929. 
This was an increase of 3,431, or 
11.6 per cent. It should be pointed 
out, however, that this gain to 
some extent was due to the fact 
that in January, 1929, there was a 
shortage of Chevrolet cars. This 
naturally caused Chevrolet sales a 
year ago to be below the actual 
retail demand. The sales of this 
unit this year, however, repre- 
sents a true demand. 


Combined sales of Ford and Lin- | 
toln amounted to 38,167, as against ' 
44.113 a year ago, a decline of 13.5! 
per cent. 

Sales of the various Chrysler Cor- 
poration cars amounted to 7,750, as 
against 12,002 for the same states a 
ear ago. a decline of 4,252, equiva- 
ent to 35.4 per cent. 

Hudson-Essex registrations 
amounted to 4,106, as against 8.092, 
a 4 of 3,986, or 49 per cent. 

Willys-Overland Company sales 
were 2,884. as against 8,493 a year | 
ago, a falling off of 5,609, or 66 per, 
cent. This was accounted for in a} 
measure by the change over from 
the Whippet six to the Willys, with 
some delay in getting the new model 
on the market in January. This 
should not be taken to mean that 
the Willys-Overland units will con- 
tinue to show this rate of decline: 

The same thing applies to the 
Chrysler lines, due to the offering 
of the new De Soto eight. 

With Erskine showing a small de- 
cline and Pierce-Arrow making a 
gain, the Studebaker units showed 
an aggregate drop of only 23.3 per 
cent. The total sales of Studebaker 

roducts were 2.060. as against 2 

5 a year ago, a drop of 625. 

Taken as a whole, and making 
allowance for the peculiar condi- 
tions that existed in several com- 
panies at the beginning of the 

ear, with the factory supply 
ing actualy below the retail 
demand in some instances, the 

17.2 per cent. decline in registra- 
tions can be considered as fa- 
vorable, rather than not. Fore- 
casts of the January business in 
some cases allowed for a decline 


WILKIE-BUICK CELEBRATES 
OPENING OF NEW BUILDING 
Philadelphia, March 12.—Over 100 

employes of the Wilkie-Buick Com- 

pany attended a dinner at the Mer- 
cantile Club, to celebrate the open- 
ing of the new Wilkie-Buick Build- 

ing at 1400 North Broad St. A 

feature of the occasion was the dis- 

cussion of modern sales and service 
methods rendered by automobile 
organizations. 

Reynolds Greenberg, president of 
the company, was toastmaster. Ed- 
ward V. H. Wilkie, sales manager of | 
the company, spoke on “Automobil- | 
ing: Today and Tomorrow.” 





Car Sales Drop 
17%; Chevrolet Up 38% 


| registrations by 





— 


by the industry as a whole of as 
much as 40 to 50 per cent. and a 
drop of 25 per cent. was expected 
in many quarters. 


February business is reported to | 


have held up exceptionally well, 
and it is now reported that a good 
spring demand is developing in 
March. with every indication point- 
ing to a favorable volume of busi- 
ness in the heavy selling season 


Following are the sales records of | The total piston displacement 


[PEERLESS STANDARD 8. February Rim 


NOW IN PRODUCTION 


(Continued from Page 1) 


| smetees. which provides sufficient | 


‘head room. Non-shatterable glass 
'in the windsnield is standard equip- 
| ment in the Standard Eight. 

This body is mounted on a frame 
of pressed channel steel. The chan- 
nel is 6 inches deep; the wheel base 
|is 118 inches. 

Power is furnished by an eight-in- 
{line “L” type engine. Cylinders are 
cast en bloc integral with crank 
, case. The bore of this engine is 2‘, 
, inches and the stroke is 4°, inches. 
1S 


the largest producing groups. with | 246 inches. The engine is mounted 


the sales of all 
bulked together. 
states in January: 


1930 

. 38,167 
33,704 
7,750 
4.106 
2,884 
2,060 


individual 


for the 


Ford-Lincoln 

Gn. Mot. (all) 
Chrysler (all). 
Hud.-Essex ... 
Willys-O. (all) 
Studeb’kr (all) 


44,113—13.5 
30,2734 11.6 
12,002—35.4 
8,092—49 0 
8,493 —66.0 
2,685—23.3 


Here are the cars that fared bet- | 


ter than the average in the January 
making gains or 


1929 Pc. ch. 


units | by four points of suspension and is 
thirty | set in rubber. The rated horse power 


| (S. A. E.) is 26.45. The engine de- 
| velops a brake horse power’ of 85 
; at 3,000 revolutions per minute. 
The intake valves are chrome 
, nickel steel 114 inches in diameter 
| The exhaust valves are silichrome 
steel 13, inches in diameter. Tap- 
pet clearance for both exhaust and 
| intake is .007. 
The engine is cooled by a cellular 
| type radiator. The water ‘capacity 
15.25 gallons) is circulated by 


sustaining losses of less than the|@ Pump driven from an extended 


17.2 per cent. 
dustry: 


for the entire in- 


Pet. 

1930 1929 Chee. 

Chevrolet ... 23,628 17,070 38.6 
Franklin .... 314 285 

Marmon 616 7 
Peerless 264 
214 


_ 
= 
= 


ime 2 St aa em i 30 © is mi 


— 
mm oo 


GUM Po 90 2 Cn bs GRD 


De Soto 

Erskine 4381 
Ra 37,996 
Hupmobile .. 1,136 
La Salle 

Lincoln 

Oldsmobile .. 
Packard 

Following are the January sales 
of the individual makes of cars in 
the thirty states, as compared with 
January, i929. with the percentage 
of change indicated: 


PrEd tid 


_ 
™ 
> 


Per 

1928 Cent. 

Ch’'ge 

521— 36.7 
> 


1930 


ee 
Black Hawk 
Buick 

Cadillac 
Chevrolet 
Chrysler 

OP ..... 

De Soto 

Dodge 

Durant 

Erskine 

Essex 

Ford 

Franklin 
Gardner 
Graham -Paige.. 
Hudson ...... 
Hupmobile 
Jordan 


330 
27 
4.918— 
454-— 
17,0704 
2,804— 


WwW Ww 
Koo 


1,488— 
5,201— 
1,863— 
509— 
6.465— 

5 43.912— 
285 + 


rw ao 


79— 
1,624— 
1,627— 
1.045- 

141— 
496— 


wou or 
we He > 60 HW AIO WOON 
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Lincoln 
Marmon 
Marquette ..... 
Nash 

Oakland 
Oldsmobile .... 
Packard 
Peerless . 
Pierce-Arrow... 
Plymouth ...... 
Pontiac . 

Reo 
Studebaker 
SAMS, ....; 


Pm WWW hw —_ om CO © et ee GT 


os CO wm BD 00 0 01 © =I 1 1 


co 


Windsor 


*Not in production. 


| Whivpet Six. 


| water 


| 
| 


|fam shaft. There are extra large 
passages which completely 
surround each cylinder and each 
valve. A thermostat controls the 
water temperature. In addition a 
large fan driven by a “V" type end- 
less rubber belt aids in keeping the 
motor at a normal temperature 
The engine is lubricated by means 
of full pressure to all crank case 
crank shaft and connecting roa 
bearings. Oj] capacity is 12 quarts 


| A pressure gauge is included in the 


| oil level indicator is on the left 


instrument panel grouping and an 
side 
of the crank case. 


Comfort is doubly assured by long 


flexible silichrome manganese steel | 


springs. The front springs 
385-16 inches long and 1%, 
wide. Rear springs are 
inches long and 1% inches wide 
The springs, both front and rear 
on all body styles, are mounted ir 
rubber cushioned shackles 

The steering equipment is Ros 
cam and lever type with a steerin 


are 


56 9-16 


inches | 





ratio of 16% to l 

The integral unit of fingerti 
control, which includes the lig! 
switch, the starting motor switch 
and the horn button, is mounted at 
the top of the steering column. The 


| ignition switch throttle and spark 


| control, 


| type. 


carburetor, choke and a 
special Peerless heat control for the 
carburetor are mounted on the in- 
strument panel. The instrument 
panel includes the ammeter. cil 
pressure gauge, electric gasoline 
gauge, temperature indicator and 
speedometer. 

The brakes for the Standard 
Fight are the same type as used on 
the Custom Fight and the Master 
Eight. This is the new improved 
“cable-controlled” four-wheel me- 
chanical brake of a self-energizing 
This brake is internal ex- 
panding, is the two-shoe type. with 
mounted brake lining. and drums 
are twelve inches in diameter inside 
measurements. The emergency 
brake acts on both front and rear 
wheels. 


CRUDE OIL OUTPUT OFF 
IN WEEK ENDED MARCH 8 


New York, March 12.—The Amer- 


| ican Petroleum Institute estimates 


Have you noticed | 


the trend 


toward Hyatts? 


H 


\WQUIET ROLLER BEARINGS 


_] 


y 


Ww 


that the daily average gross crude 
oil production in the United States 
for the week ended March 8, 1930, 
was 2,535,350 barrels, as compared 
with 2,623,950 barrels for the pre- 
ceding week, a decrease of 88.600 
| barrels. The daily average produc- 
ition east oi California was 1.873.950 
barrels, as compared with 1,900,950 
barrels, a decrease of 27.000 barrels. 

According to figures collected by 
the American Petroleum Institute, 
imports of petroleum ‘crude and re- 
fined oils) at the principal ports 
for the menth of February totaled 
7,889,000 barrels, a daily average of 
281,750 barrels, compared with 
8,067,000 barrels, a daily average of 
260,226 barrels for the month of 
January. 


BRAZILIAN RUBBER TREES 
GROW IN SOUTH FLORIDA 
Richmend, Va., March 12 (UTPS). 
-Brazilian rubber trees planted in 
experimental tracts in south Florida 
have grown rapidly and have 
reached a height of fifteen feet or 


|more, reports Dr. O. F. Cook of the 


i 


| 
| 


Florida Department of Agriculture 





Why « Rear Curtain if the 
Dricer Cant Use it? 


Enables the 
driver to tnustantly set - 
eurtain at any 


led Sn 


his 
Ali C. P — Durable 
ELECTRA MFG. CO., Kansas CiTy, Mo. 
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Inspections 


Gain Over Previous Month 


(Continued 


the number of each were: 
242.921; 32x6, 784; 34x7, 6,288. 

Inspection and approval 
for February. 1930, compared to 
those for February, 1929, in all 


classes follow: 
Feb. 1930. Feb. 1929 
No. No. 


figures 


Rim Size 
Clincher: 
30x3', 
18-inch balloon: 
4 125,424 121,051 | 
33,718 
3,395 | 


! 141,415 
19-inch balloon: 
19x2.75 42,090 


74,616 | 


from Page 1) 


20.448 
3,722 


1,616,349 


21-inch balloon: 
21x2.75 20,194 


21x31, 
1 


22-inch balloon: 


High press : 
30x3 1-23 
32x414-23 


505,303 | 32x4 


81,026 | 


12,296 | 


(eee 1 119,354 
20-inch balloon: 
506.053 


,292 
231,972 | 
39,007 
47,484 | 
3,472 


34x4 14-25 


EE, whee eh.so 
20-inch truck: 


40x10 . 
40x10.50 
9 /10-20 


22-inch truck: 
36x7 soeenu 


3.184 |: 


843,464 
20,194 


38,828 | 
5,946 | 


4,262 |< 


543 
1,017 | 


Totals . 70,790 


22-inch balloon: 


330 5 


"7,120 | 
5,148 


1,156 | 55 


Totals 13,424 | 
20-inch truck: 

30x5 oa 
32x6 

wake .. 

36x8 

40x10 

9 10-20 


306,213 | 
35,213 | 
12,182 | 
15,947 

304 


369,859 | 
22-inch truck: 
38x8 


ay arr 542 | 
24-inch truck: 


Totals 
Grand totals..1,653.421 2,265,024 
Figures for the first two months | 
of this year, compared to the first | 
two of last year, are: 


Two Mo. Two Mo. | 


1930 
No. 


1929 
Rim Size No. 
m. ©. 


3.216 
24x3 Std. . 
26x3 CC. 
28x3. CC... 
18x3 SS 
19x3 SS 


30x3'% . 
18-inc 
18x3'. 
18x4 .. 
18x¢'y 
18x3.25 


5 20.068 
h baligon 
eeiecse ows 549 
301.901 
34,368 


204.745 
54,830 
23,472 

9,221 11,714 

: 346,039 294.761 

19-inch balloon: 

1942.75 .. .... 879,596 

19x2.75 DC 23,140 

19x31, 68,115 

486.693 
95.032 
36.791 

2,996 
39.030 
547,584 


65,306 
224,201 
803.678 

98.215 


15,815 
64,593 


1,271,808 


930,233 

, 23,822 
23,329 445,082 
32,443 92,642 
100,400 


Totals .........2.178.977 
20-inch balloon: 
2.75 


15 
132 


954 
81 

6 

2 

334 
389 
109 
2.346 


20x5 
20x6 
20x8 
24x10 
18x4 Cl. 


Totals ( 4.368 


FISK TO BENEFIT BY 
NEW SALES POLICIES 


New York, March 12.—Although 
the Fisk Rubber Company showed 
a deficit from operations in 1929, 
it completely revamped its sales 
organization and policies during 
the year and entered 1930 on a 
sounder basis than it has been 
for years, aecording to President 
R. T. Dunn in his annual report 
to steckholders. 

The Fisk Rubber Company and its 
subsidiaries showed for 1929 a deficit 
of $7,496,457, compared with a deficit 
of $7,305,249 in 1928 ana a profit of 
$4,816,257 in 1927 Mr. Dunn in 
his report to stockholders yester- 
day explained that the shrinkage in 
dealer unit sales contributed largely 
to the operatine loss for the year 
of $2,515,219. including $2,250,000 for 
depreciation The balance of the 
total loss for the year was due tw 
interest and amortization charges 
lof $1,520903 and write-downs on 
|}rubber, cotton and other raw ma- 
! terials, and of inventories, amouni- 
ine to $3,460,335 

“Concerning the shrinkage of unit 
sales to dealers.” said Mr. Dunn, 
“up to 1929 and as far back as 1924 
your company has solicited the busi- 
ness of and depended for its volume 
upon a large number of small deal-, 
ers. AS competition became mor€ 
acute through mail order, chain and 
factory-owned store operations, the 
weaker of these dealers found it im- 
possible to compete. Proportionately, 
Fisk dealer outlets decreased, and it 
became evident that only the strong- 
| est of independent retati tire dealers 
‘could survive. It was therefore nec- 
essary for your company to revamp 
lits sales organization, sales policy 
and product, so as to appeal to and 
| secure this stronger dealer. 
| “Fundamental in the successful 
approach to the sales prcblem was 
the need of training your sales or- 
ganization to meet conditions it had 
not heretofore been called on to 
combat. This was a costly operation 
{not only from the actual expendi- 
tures Made but also from the time 
involved. However, the company’s 
| sales organization is now efficiently 
trained to cope with these special 
| sales problems and today the dealer 
; business of your company is on a 
sounder basis than it has been in 
years.” 





AUTOMOTIVE DAILY NEWS, THURSDAY, MARCH 13, 1930 


3 





————— ———— 








Production -- Engineering -- Factory | 





Philippbar Discusses Lu 


FIRST ARTICLE TODAY 


| 


COVERS STUDY OF 
DRY FRICTION 


Beginning in this issue the 
Automotive Daily News is pleased 
to present the first of a series 
of articles prepared by Frank 
Philippbur, chief chemist, of the 
Kendal Refining Company, cov- 
ering studies in friction and lu- || 
brication. The chapters, as they || 
will be presented, will cover |) 
studies in dry friction. fluid fric- || 
tion, tubricants, mechanics and | 

| 





lubrication and automobile lubri- 
cation. 

In view of the increased car 
road speeds of today and the }) 
consequent higher engine speeds, 
the problems of friction and effi- 
cient lubrication to offset fric- 
tion are of equally increased im- 
portance. 

These chapters, comprising a 
complete study of lubrication 
problems, should prove valuable 
to automobile and commercial 
car engineers, manufacturers, 
dealers, service men and sup- 
pliers of lubricants. The first 
chapter is presented herewith. 











DRY FRICTION 
RICTION is that force- 
resisting movement. Fric- 
. tion is present in practically 
all things, in gases, in liquids 
and in solids. For example, 
if we are going to pump air 
or gas through a pipe line 
with an air or gas compressor, 
the pressure at the com- 
pressor must be great and 
becomes less the further’ 
through the pipe line the gas 
travels. This is due to the’ 
friction of the gas in the 
pipe. 

Friction in liquids can be shown) 
by the same analogy, but the fric- 
tion is much greater in liquids than 
in gases. Therefore, higher pres- 
sures are necessary to overcome the 
friction present. Friction in solids 
is very great, as can be demon- 
strated by rapidly bending a wire. 
This takes considerable force and 
results in very high temperatures. 
We understand from this that fric- 
tion is present in all things when 
movement within takes place. Fric- 
tion is also present when two or 
more materials are in contact with 
each other. 

If we drag one unlubricated 
object over another, friction takes 
place. Power is absorbed and re- 
turned in the form of heat, so the 
amount of heat generated indicates 
the amount of power consumed. 

Friction is necessary to our daily 
life and without it you couldn’t walk, 
as the friction of leather against. the 
ground or cement is very great. The 
friction of leather on smooth ice is 
much less, so it is much more diffi- 
cult to walk on ice. Boats could not 
move: but, if moving, could not stop. 
There would be no automobiles, nor 
airplanes, etc. So friction is impor- 
tant, but it is necessary to control 
it. One product taking advantage 
of the heat generated by friction is 
a match. 

Rubbing a match over a rough 
surface causes cutting and breaking 
in the match head. which generates 
a sufficient amount of heat to start 
combustion. The temperature at 
which a match will ignite without 
striking is about 340 degrees Fah- 
renheit. This friction is due to 
cutting and breaking, and _ the 
amount of power absorbed under 
these congitions is very great. 

All friction of solids is not due to 
this cutting. Friction with smooth 
objects is also present, but very 
much less. The degree of smooth- 
ness can be carried on until, with 
small objects, the two surfaces will 
be so smooth that they will adhere 
and the objects will cling together. 
The surfaces are very smooth. The | 
amount of cutting and breaking of 
sharp edges is negligible, but fric- 
tion is still present. The surfaces 
are in actual contact with each | 
other, or the attraction is probably | 
intermolecular. 

Friction is very great with dry} 
surfaces (or unlubricated) and re- 
Sults in a coefficient of friction be- 
tween .10 and 40, or from 10 per| 


| hours without rest, 


Federal Sleeper Cabs 


Solve Long- 


Haul Problem 














UPPER view shows truck equipped 
with Federal sleeper cab, which 
prevides sleeping accommodations 
for relief driver on long distance 
hauls. Inset shews interior of 
sleeping compartment 


ITH the motor truck taking a 
more and more important part 
in long dissance cross-country 
freight transportation and with 
hauling distances expanding, the 


|mew sleeper cabs, produced by the 


Federal Motor Truck Company, 
answer a need in connection with 
the driving of these big freighters. 

In the interests of safety and hu- 


| manity no man should be kept be- 


hind the wheel for more than eight 
yet in many 
instances requirements in the mat- 
ter of time and economy do not 
permit the driver to stable his ve- 
hicle and secure the needed rest 
at a hotel The development of 
the sleeper cab as a necessary part 


|of the entire hauling unit was a 


logical consequence. 
As a result the driver is enabled 


| to secure his required rest while the 


truck is parked at the roadside, or. 
in case of two operators, opportunity 
is affcyved toc alternate driving and 
sleeping. In this way the driver’s 
health is safeguarded, his morale is 
maintained at a high standard and 
he is better able and more willing 
to take proper care of the equipment 
intrusted to him. 

The Federal-built cowl and sleeper 
cab was designed with the comiort 
of the driver in view. The seat is 
commodious, of full three-man 
capacity. and shaped to permit the 
utmost relaxation. 

The sleeping berth located at the 


cent. to 40 per cent. of the weight 
of the object moved. For instance. 
if a 100-pound iron weight is to be 
dragged over an iron plate, it will 
take a pull of fourteen pounds to 


| cause the weight to move if the co- 


efficient of friction is .14, or 14 per 
cent. The coefficient of friction, or 
the power necessary to overcome 
friction or cause movement, varies 
as follows: 

1. Proportional to the lead. 

2. Dependent on the nature of 
the surfaces, 

These can readily be understood: 
(1) If we imcreased the weight, or 
stack one weight on top of the other, 
we will then have double the amount 
of friction. (2) If we have smooth 
surfaces, there will be less friction 
than with rough surfaces. Also, the 
type of metal or material used has 
much to do with the amount of 
friction present. But even with 
light loads, smooth surfaces and the 
best of materials, the amount. of 
friction present is so great that con- 
tinued operation causes considerable 
wear, excessive heat and great pow- 
er loss. So that, in costly machin- 
ery. to operate with this type of 
friction present is impractical, so 
we substitute the much less fric- 
tion present in fluids for the great 
friction between solids. 

The practice is called lubrication, 
and in case the substitution has 


been complete, the friction present | 


is that sm2il amount present as the 
internal friction of the lubricant. 


A second chapter of this paper, 
prepared by Frank Philippbar, will 
appear in the next issue of Auto- 
motive Daity News. The second 
chapter will cover a discussion of 
“Fluid Friction.” 











‘back of the driver’s seat 
enough to accommodate the average 
man in fully extended position. It 
is slightly slanted to the rear and 
fitted with a spring cuShion twenty- 
inches wide, and extending entirely 
across the cab. It affords comfort 
and relaxation approaching Pullman 
accommodation. A wide, heavy 
canvas safety belt is provided to pre- 
‘vent the occupant from being 
thrown out on sudden application of 
brakes. 

Under the berth is a compartment 
19 inches wide by 24 inches high, ex- 
|}tending the full width of the cab. 
Doors at each side of the cab give 
access to this compartment. This 
space may be used for carrying tar- 
paulins, valuable packages, too's, or 
may be.fitted with an additional 40- 
gallon gaseline ian‘. 


is long 


Van Norman Offers New 


Automatic Boring Bar 


| i 
E have now definitely entered 
the period of full equipment 
| of garages with heavy machinery. 
|such as hydraulic presses, hydraulic 
jacks and such similar equipment. 
| The introduction of the boring 
|bar, formerly considered a produc- | 
| tion tool only, in the garage field | 
|has met with an immediate response. 
|The reconditioning of valves and| 
valve seats is probably the most im- 
portant and most universally called 
upon reconditioning job today. Sec- 
ond should come the operation of 
|} reconditioning cylinders and instal- 
jlation of new pistons, connecting 
| rods, etc. 
| A boring bar, to be acceptable, 
|} should be capable of being quickly 
j}centered and adjusted, should bore 
| true, should be able to bore a greaf 
number of cylinders before it is nec- 
| essary to resharpen the cutter teeth. 
should be heavy enough and well) 
enough built to stand the strain im- 
|posed upon any boring tool and 
' - 


| 
| TACOMA AUTOMOBILE MEN 
CELEBRATE SHOW SUCCESS 
Tacoma, Wash., March 12.—Thir- 
ty-five automobile dealers and sales 
|managers of this city held a ban- 
|quet at The Firs in celebration of 
the 1930 Motor Transportation 
Show just held by the Tacoma Re- 
| tail Automobile Dealers’ Association. 
The banquet was a tribute to the 
men who staged the show, accord- 
ing to H. G. Schreiber. president 
of the association, who arranged 
the party. Schreiber announced | 
|that nearly 10,000 people attended | 
the show. Fred Donoghue, manager 
of the Mutual Motors, was toast- 
master. Honor guests included Her- 
bert Kridie of Seattle. 


brication Problems 


should be capable of taking a wide 
range of cylinder sizes. 

The new Van Norman automatic 
boring bar is claimed to fulfill all 
these requirements with its high 
speed steel cutter head, cutter head 
adjustable without use of micro- 
meter or without removing the cut- 
ter head from the bar itself, having 
an automatic return mechanism to 
return the cutter head from the bot- 
tom of the bore to the top of the 


bore without cranking by hand, its 
constructiom features of double row 
preloaded type of ball bearing, spe- 
cial high grade worm and worm 
gear drive, 2;% inches hardened and 
ground bar, two speed control and a 
range of from 24% to 6 inches. ‘This 
boring bar is made by the Van 
Norman Machine Tool Company of 
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The cab is equipped with a one- | 


piece plate glass windshield. Round- 


cornered windows at the rear cor- | 


ners and sliding windows at the 
back aid in providing clear vision en 
all sides—a definite safety factor. 
The plate glass windows with which 
doors are fitted slide in rubber and 
felt channels and are crank- 
operated. The doors are of heavy 
wood construction, but like the rest 
of the cab are entirely covered with 
sheet metal. The inside door panels 
are of steel with beading to prevent 
drumming, while outside door panels 
are reintorced at the center to 
eliminate vibration. 


G. E. DEVELOPS CENTRAL 
AIRPORT LIGHT CONTROL 


NEW central control station for 
the control of airport lights is 
announced by the Genera! Electric 
Company, Schenectady, N. Y., and 
was exhibited for the first time at 
the International Aircraft Exposi- 
tion at St. Louis. By means of this 
Station the various lighting equip- 
ments of an airport can be operated 
from a central point, thus eliminat- 
ing the necessity of locating the 
lignting control at a point where 
the various lights themselves are 
visible. \ 

The control panel is so designed 
that any desired type of mounting 
may be used. It may be placed on 
& wall. on a table or desk, or it may 
be mounted on a special pedesial. 
The indicating lights are protected 
from damage by compound shields, 
and each light is wired in the actual 
circuit controlled, providing an 
actual indication of the condition 
of that circuit. 
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SOLID RUBBER TIRES OFF 
NEB. GRAVELED HIGHWAYS 
Lincoln, Neb., March 12.—An order 
has been issued by the Nebraska 
State Department of Public Works 
to members of the state highway 
patrol force to keep all trucks 
equipped with solid rubber tires off 
a number of graveled highways 
which are breaking up as the frost 
comes out of the ground. Recently 
orders were issued that loads on 
trucks traveling over certain high- 
ways must not exceed two tons. 
Both oraers are expected to con- 
tinue in_ effect for the next two or 
| three weks. 





ILLYS SIX 

— 72 miles an hour, 
48 in second, 65 
horsepower, rich up- 
holstery, internal 4- 
wheel brakes, 4 two- 
way hydraulic shock 
absorbers—a car en- 
joying a tremendous 
public acceptancel 
Write or wire for fran- 


chise details of the 
Willys-Overland line 


“> EE ~~ 
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WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 


WILLYS-OVERLAND SALES CO., LTD., TORONTO, CAN. 
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Railway vs. Bus 


|* a story from Washington, appearing yesterday in The 
Automotive Daily News, there is disclosed a situation 
that can only be viewed with grave concern by every one 
interested in the development of motor bus transportation. 
This story points out the fact that passage of the Parker 
bill, which is now being considered in the House of Repre- 
sentatives and which will in all probability pass, will open 
the way to give railway interests practically complete say 
as to the future development of intercity motor bus trans- 
portation. They will be able to kill it or develop it as they 
may see fit. 

Under the terms of the Parker bill interstate motor-bus 
transportation will come under Federal control, exactly as 
the railways are now controlled by a Federal commission. 
Operators desiring to establish motor-bus lines will have to| 
show cause before they can obtain a license to operate. 
Licenses will be granted by the Federal commission to prac- 
tically all companies which are now operating interstate bus 
lines, but after Federal control is established it will be a 
difficult matter for any new competitor to prove that more 
service is needed. The bus lines already established will 
assure the Federal board that they can provide all the service 
that is needed and they can probably prove their point. In 
other words, once the Federal commission takes control the 
bus lines now in operation will have what amounts to a 
monopoly among themselves. 

Now it is a fact that bus lines owned or controlled by | 
railways, usually through subsidiaries, are operating over 
almost all important intercity routes. This includes trans- 
continental jines. 's not the obvious development the acquisi- 
tion of competing and privately owned bus lines by the rail- 
way owned lines? The private operators in most cases will 
welcome a chance to sell out at a satisfactory figure. When 
the railway owned bus companies have reduced competition 
on any given route to a monopoly for their service, they will 
be in a position to ask permission to increase bus fares to a 
level not much below railway fares. They can claim increas- 
ing cost of operation as the reason for this request. Once 
the difference in fares between bus and railway is equalized, 
traffic will largely revert to the railways. At the present 
time the average railway fare is about 31 cents per mile, 
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07/38 
while the intercity bus can make money on a fare averaging 
2 cents per mile. 

In entering the intercity bus business, the railways have 
also acquired feeder lines, which bring passengers to junc- 
tion points. It is reasonable to suppose that railway control 
of bus transportation will result in decreasing service and 
increasing fares on these feeder lines where they parallel 
railway transportation. 

Summing up, it is impossible not to recognize that the 
railways resent motor-bus service in so far as it competes 
with their railed carriers. Naturally enough the railways 
would like to see all transportation that can be handled 
by rail, returned to that traditional carrier. It certainly is 
reasonable to suppose that if the railways ever get into a 
position where they can control bus competition they will 
use their utmost endeavor to return the traffic to the rails. 
Federal control of interstate bus transportation appears 
to give the railways this opportunity. 

Somewhat over a hundred years ago there was a great 
development in England of steam motor bus transport. 
Steam buses began carrying passengers and goods between 
London and various other cities. This development was 
watched with jealous eyes by interests that provided other 
forms of transport and by the owners of toll roads. These 
interests finally got a law through Parliament making it 
obligatory that every steam bus be preceded by a man on 
horseback carrying a red flag to warn other users of the 
highways. This killed the development of steam bus trans- 
portation and put back the “horseless carriage” era for 
nearly a hundred years. 

History sometimes repeats. 








Ask Us To Tell You 


JN presenting this service department, The Automotive Daily News is 

actuated by the desire to help its readers solve their problems, whether 
these are merchandising, technical or in the field of general automotive 
information. We shall be glad to have our readers ask us any questions 
pertaining to the automotive field. 

In some instances readers may desire information which will require 
an expenditure of money to secure, and in such cases we shall be glad to 
get the desired data at the Jeast possible cost, or we shall inform our 
teaders where they may obtain it most economically and expeditiously. 


In cases where the reader desires an immediate reply, we would sug- 


gest that he inclose a self-addressed and stamped 
quiries will be printed in the payer from day to day 


they are received. 


GRAHAM MODELS 


QUESTION: Will you please tell 
us through your “Ask Us to Tell 
You” column what is the official 
standing of the new Graham line of 
cars? Do these cars replace the for- 
mer Graham-Paige models? 

R. M., Philadelphia, Pa. 

ANSWER: The models manufac- 
tured by the Graham-Paige Cor- 
poration this year are known as the 
Graham. Cars under the full name 
of Graham-Paige are no longer in 
duces a new line of light commer- 
production. This company also pro- 
cial cars under the single name of 
Paige. 

OVERSEAS PLANTS 

QUESTION: We hear much 
these days about the overseas ac- 
tivity of the American automobile 
manufacturers. Can you tell me 
how many assembly plants these 
manufacturers have abroad and 
where they are located? 

C. J. A., Washington, D. C. 

ANSWER: American automobile 
manufacturers in 1929 were operat- 
ing sixty-eight assembly plants out- 
side the United States. They were 
distributed throughout the world, 
aS follows: Australia, 11; Canada, 
9; Germany, 7; England, 6; Brazil, 
4; Belgium, 3; Argentina, 2; Den- 
mark, 2; Frahce, 2; India, 2; Japan, 
2; South Africa, 2; Sweden, 2; Uru- 
guay, 2, and one each for the fol- 
lowing counéries: Chile, Cuba, 
Egypt, Finland, Holland, Italy, 
Java, Mexico, New Zealand, Peru, 
Poland and Spain. 


DE SOTO-DODGE PRICES 
Dear Sirs: We wish to call your 
attention to a recent article in| 
which you state that the Dodge | 
eight is the lowest priced eight on | 
the market. We bez to advise that 
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R. M. HILLAS SPEAKS AT 
NEWARK MOTORS DINNER 


Newark, N. J., Mare izZ—wuring 
the twenty-six years he has been 
in the automobile business condi- 
tiops have so changed that manu- 
facturing, marketing, demonstrat- 
ing and even driving of cars are dif- 
ferent, R. M. Hillas, president of 
Hillas Motor Car Company and 
Newark Motors, told a group of 
twenty or more members of the 
sales force of-the latter organiza- 
tion at a dinner held in the New 
Jersey Automobile Club. 

The salesmen were guests of 
Gayle Chandler, manager of New- 
ark Motors, local De Soto distribu- 
tor. In addition to Mr. Hillas and 
Mr. Chandler, the other speakers 
were H. R. Lasley, Chrysler sales 
promotion manager; Alex Starr, 
treasurer of Hillas Motor Car Com- 
pany, and Charles Thompson, New 
York district manager for De Soto. 
D. K. Roberts, sales manager of 
Newark Motors, was toastmaster. 

















GEORGIA GARAGE OWNER 
WINS LICENSE TAX CASE 

Atlanta, Ga., March 12.—Judge | 
Edgar E. Pomeroy of Fulton Su-| 
perior Court recently granted a} 
permanent injunction to prevent | 
the state controller general from | 
forcing the Forsyth Hunter Com- | 
pany, owner of a garage at the | 
northeast corner of Forsyth and | 
Hunter Streets, to pay a corpora- | 
tion license tax based on capital 
stock. 

The company maintained that it 
was not “doing business in Georgia” 
within the meaning of the act, be- 
cause it did not operate the garage 
it owned and was doing no business | 
except the collection of its rents | 
and paying them out in the form of 
dividends to its stockholders. The 
controller general took the _ posi- | 
tion that the company was liable for 
the tax, even though its garage was 
leased for a term of years. 





E. G. BUDD SAILS TO INSPECT 
EUROPEAN BODY PLANTS 

New York, March 12.—Edward G. 
Budd, president of the Edward G. 
Budd Manufacturing Company and 
the Budd Wheel Company of Phila- 
delphia and Detroit, sailed Satur- 





day on the Berengaria for Europe, | 
where he will visit the plants with | 
which the Budd Manufacturing 
Company is affiliated, in England, 
France and Germany. 


enyelope. Other in- 
in Re order in which 
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| this statement is incorrect, as the 


De Soto eight is the lowest priced 
eight on the market at the present 
time. L. G. CHANDLER. 
Newark Motors, Inc., Newark, N. J. 
- ANSWER: The error mentioned 
above appeared in a story in the 
issue of March 8, which recorded the 


new and lower prices of the Ply- 
mouth line. The De Soto is the 
lowest priced eight-cylinder car on 
the market today, the lowest-priced 
model in this line being $965, as 
compared with $1,095 for the lowest 
priced Dodge eight. 


TWO-CYCLE ENGINES 

QUESTION: Would you give me 
a list of two-cycle motors? I would 
also like to have a list of one-cycle 
motors. Can two-cycle motors have 
valves? 

STILLMAN SOWDERS, Jr., 
Sheldon, Il. 


ANSWER: At the present time 
there are no two-cycle engines used 
in automobile manufacture and we 
regret that we have no available 


list of makers of other type en- 
gines. There are no one-cycle en- 
gines. Two-cycle engines use ports 
rather than valves, although these 
ports might be termed valves. The 
ports are arranged with the ex- 
haust port above the intake port 
and both ports are uncovered by 
the piston on its downward stroke. 
As the piston passes exhaust port 
the burned gases rush out. The 
unburned gases for the next charge 
are forced in through the intake 
port by the pressure created in 
the crankcase during the down- 
ward thrust of the piston. In re- 
cent aviation practice a four-cylin- 
der engine has been developed 
which gives a power stroke from 
each cylinder at each revolution of 
the crankshaft. In this engine, 
however, the exhaust and intake 


TEXTOLITE 


TIMING GEARS 


The Chief 
Engineer 
Knows! 


Yes—the “chief” knows who 
It is the general 
public—the chief of all chief 


is the boss. 


engineers. 


And—the genera! public 
knows that freedom from 
trouble is the highest endorse- 


ment any car can have. 


lite gears. 


There is no compromise with 








This 
is one of the best reasons for 
gear timing-drive with Texto- 


tn each cylinder are the same as in 
the conventional four-cycle engine. 
Connection rods are dispensed with 
and large ball bearings are fitted 
into the lower ends of the pistons. 
These ball bearings in turn follow 
the contour of an “8” shaped cam 
which is attached to the crank- 
shaft. Assume that the cylinder 
fires just as the upper circle of the 
figure eight cam passes the top 
dead center, the piston follows the 
contour of the figure eight down to 
the point where the two circles 
forming the figure eight would meet. 
As the cam continues to turn the 
piston is forced upward by the lower 
circle of the figure eight, expelling 
the burned gases through the ordi- 
nary valves. As the cam turns still 
farther the piston follows the oppo- 
site side of the lower circle, sucking 
new gas into the cylinder. After it 
passes the point where the two cir- 
cles of the eight meet the piston is 
forced upward again, compressing 
the gases in the cylinder and by 
the time the crankshaft has com- 
pleted one full revolution the cylin- 
der is ready to fire a second time. 
Through this arrangement the fir- 
ing order of the cylinders may be 
1, 2, 3 and 4. 


COMING EVENTS 


MARCH 

Wash. Dealers’ 
sive Automobile Show. 

8-16—Fort Worth, Tex. Automobile Show. 

11-15—Houston, Tex. South Texas Auto- 
mobile Show. 

11-15—Salisbury, Md. Automobile Show. 

12-14—Enid, Okla. Farm Machinery and 


actor Show. 
12-15—Jacksonville, Ill. Automobile Show. 
Automobile Show. 


13-15—Moline, Ill. 

15-20—New Orleans, La. Automobile Show. 

16-30—Nice, France. Automobile exhible 
tio 


rm 
17-22—Wilson, N. C. Automobile Show. 
19-22—Rockford, Ill. Automobile Show, 
20-22—Muncie, Ind. Automobile Show. 
24-29—Lincoln. Neb. Automobile Show. 
27-29—Elkins, W. Va. Automobile Show. 


APRIL 
5—New York-American Seciety of Me- 
chanical Engineers. Fiftieth anni- 


versary celebration. 
Park, N. 














8-16—S pokane, Progres- 


J.—Automobile 


tive Engineers. Aeronautic meeting 
at Book-Cadillac Hotel. 
12-27—Milan, Italy. Italian International 
Automobile Show. 
24-25—Cleveland, 0. Nationa! 
Association meeting. 
sate ~ ee N. C. Automobile 
ow. 


Petroleum 


MAY 
25-29—French Lick Springs, Ind. 
of Automotive Engineers’ 
meeting. 
30—Indianspolis, Ind. Automobile Race, 


Society 
summer 









accuracy in a good gear drive. 
It is evidence of good manu- 


facture throughout the car. 





GENERAL 


GENERAL ELECTRIC COMPANY. SCHENECTADY. N. ¥.. SA 


830-73 


| JOIN US IN THE CENERAL ELECTRIC HOUR, BROADCAST EVERY SATURDAY AT 9 P.M., B.S.7. OM A NATION-WIDE N.B.C. NETWORK 
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FINDS OPERATING MACHINES GRIND OUT SALES 


Texas Jobber Says ‘Clinic’ _ 


Aids in Selling Equipment 


By J. A. WEBB 


HE 


thoroughly up-to-date automobile mechanic and 


garage man likes to see modern shop equipment in 
operation, find out what it will do, how it does it and why it 
will enable him to do better work and make more money 


before he invests. 
at Dallas, Tex., has found. 


For that reason this company 
established an “automobile clinic” 
and invited the garage men of 
Dallas and surrounding territory 
to come and see for themselves 
how better work could be done 
and money saved through use of 
modern shop equipment. The 
company found that the “clinic” 
brought the garage men to its 
establishment and sold them shop 
equipment. The “clinic” will be 
a regular feature of the business 
in the future—probably not to be 
operated the year ‘round, but at 
various intervals. 

A short time ago the president 
of the company, F. A. Ferris; the 
sales manager, R. M. Harper, and 
the buyer, J. M. White, got their 
heads together and decided to hook 
up some of their power-driven shop 
equipment and ask the garage men 


in to see it do actual work on auto- 


mobiles. 

The first “clinic” saw valve re- 
newing machinery wheel alignment 
apparatus, valve resurfacers, cylin- 
der honers, battery chargers, lifters 
for greasing work, welding ma- 
chinery and plenty of drills and 
hammers in actual operation. Ex- 
perts were placed in charge of each 
piece of equipment. 


The Ferris Company got on the) 


phone and asked a score or more 
garagemen in Dallas to come over 
one evening, not to buy something, 
but to see some new machinery in 
operation and pass judgment on it. 
A few days later another bunch of 
garagemen were invited over and 
then others and others. Letters 
were sent out to garagemen in sur- 
rounding towns 
drop in while in the city and loék 
the arrangement over and express 
their views on the “clinic.” The 


The Ferris Company, 


telling them to} 


automotive jobber 


| garagemen came. They saw the 
|} machinery at work. Not only that, 
| but they operated it themselves if 
| they cared to—and many of them 
| did. They did not come to buy, but 
| many of them invested several hun- 
}dred dollars in new and modern 
|} machinery before they left. Others 
| bought later. Still others are buy- 
ing as a result of their visits to the 
| “clinic.” These garagemen told 
their neighbors of what they saw 
j}and these neighbors “dropped in” 
and operated the machinery. Some 
of them bought. Others are pros- 
pective customers. 


The Ferris company makes its 
machinery do actual work for the 
garage men. If the “clinic” for a 
given evening was specializing on 
boring or honing cylinders, the 
company -had an old cylinder 
block on the “bench” and the 
actual work was done with ma- 
chinery. It it was resurfacing 
valves or aligning wheels, the 
actual job was done. 

All the machinery was “hooked 
up” all the time and garage men 
who desired to hone some cylinders 
while a valve renewing operation | 
was being performed went right | 
| ahead with their work. Garage men 
who dropped in while the “clinic” was | 
not in operation were permitted to | 
switch on the power and work with | 
the machinery themselves. Many of 
them did that while no representa- 
tive of the company was around. 
| The company found a good deal of 
| business done through this scheme 
lof permitting the garage men to 
| have access to the “clinic” at any 
| time the place of business was open. 
| The company had the machinery 
| hooked up in the basement of its 
building. The machinery was ar-| 





| 





| 


es 


| tured by 


HE SHOWS THEM. 











F. A. FERRIS 


ranged to be casily accessibie to 
any and all attending the “clinic” 
in a body. Seats for the 
were arranged so each pupil could 
see any machine in operation. At 
most of the “clinics” the seating 
capacity was around forty, and all 
seats were filled. 

‘The demonstration of what power- 
driven machinery will do and at 
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| 
| Wwe suppose there is hardly any- 
thing that a salesman can 
carry with him and use as an 
attention-getter when talking with 

a prospect that has half the value 
of common pencil. 

The jobbers’ salesman can talk 
and by talking he will to some ex- 
tent hold his prospect’s attention 
with his voice; that is, he will hold 
his customer’s attention with his 
voice, providing he knows how to 
talk; everybody doesn’t. 

A good talker appeals to the sense 
of hearing, and thus holds his 
listener through that one sense. If 
the salesman can demonstrate at 
the same time, then he has a chance 
of holding his listener’s attention 
through two senses, for he brings 
into play the second party's sight. 

Sometimes the salesman is in a 
position where he can actually 
stage a physical demonstration 


| talking about it, but more often he 
|}is not in a position to do this, since 


“schools” | 


what cost it can be operated stimu- | 


lated sales in small tools and other 
lines carried by the company. The 


scheme used by the Ferris Company | 


is so simple, so easy to arrange and 


so inexpensive that it could be fea- | 


any automative jobbing 
concern, the officials believe. 


WV holesale 
Brevities 


Seattle, Wash., March 12.—E. R. 
Denham, president of Mechanics 
Supply Corporation, Seattle, has 














| 


there are any number of items in a 
jobber’s stock which cannot be so 
demonstrated. 

It is on such occasions 
pencil comes in handy. The mere 
fact that the salesman is doing 
something with a pencil has a cer- 
tain value attention in itself 
need not be drawing pictures of his 
particular subject, although, - of 
course, if he can, so much the bet- 
ter. The salesman can be merely 
drawing geometrical designs, crook- 


that the 


ed lines, funny faces—anything, so} 
| long as the customer has something 


to be curious about. 

Veterans of the selling game use 
the pencil method of holding atten- 
tion unconsciously. The first thing 


It’s 


they know after they have started 
to talk to a prospect, they find @ 
pencil and a bit of paper, the back 
of an envelope or something, in 
their hands and they are hard ag 
work doing something. Perhaps 
they merely use the pencil to wave 
in the air and emphasize their ree 
marks, but still they are using it. 

Many people besides salesmen 
have this habit of pencil waving 
when talking, as evidenced by the 
condition of the walls in telepho: 
booths, date pads on executives 
desks and walls adjacent to telee 
phones in stores. 

A pencil is a strong sales instru- 


|ment, for it is fairly simple to keep 


a buyer’s attention on the point of 
a pencil; then if the point of the 





of | 
the subject of his talk while he is} 


pencil is kept pretty close to the 
point of the selling story, the prose 
pect’s senses are going to be kept 
pretty close to the point of the story 
likewise. 
REPORTS EXPANSION 
Seattle, Wash., March 12.—Wal- 


lace Cathcart, manager of Triangle 
Automotive Parts, Inc., jobber, ree 


| ports expansion in this territory for 


Accuralite pistons anda pins, arrange 
ments having just been concluded 
between the Accuralite company 


He | and Triaugle for stocking of come 


plete line in Seattle. A complete 
line of the new Accuralite cylinder 
sleeves has been added. 


NORRIS & SONS TO BUILD 

Baltimore, March 12.—R. W. Nore 
ris & Sons, Budd Wheel distributor 
|in Baltimore, announces that cone 
| struction work on the company’ 
| new service Luilding will be sta 
immediately. 





| gone to San Francisco to look after 

| Speedwell Manufacturing Company 
1}; interests in northern California. M. 
| Goble is now manager of the Seattie 
}branch, which also. distributes 
| Plomb tools. 


| 
| 


Try This Inventory Idea MARMON’S YEAR 








Rochester, N. Y., March 12. — A 
new concern, known as the Kominz 
| Tire Company, has been organized 
|} and incorporated here by Al Kominz 
and associates to take over and 
| continue the operation of the busi- 
ness formerly conducted by the 
|Fink-Kominz Auto Supply Com- 
pany, 182-184 Monroe Ave. The firm 
| will act as distributor for Goodyear 
tires and wholesale and retail a 
complete line of accessories. 


Pittsburgh, March 12.—The Jo- 
seph Woodwell Company, Budd 
, Wheel distributor here, has leased 
| two additional stores, giving it an 
| entire building for its rapidly ex- 
panding business. 


| Joplin, Mo., March 12.—Remodel- 

ing to accommodate a storeroom 
|'and a number of business offices is 
| under way on the second floor of 
|the Myers Tri-State Supply Com- 
pany building, 5th and Wall Streets. 
| The project will cost between $11,- 
| 000 and $12,000. The company dis- 
| tributes automobile parts and ac- 
| cessories and manufactures a stor- 
age battery. 


~~. 
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From Philadelphia: 
Compared with February, 1929 


53% increase in dollar volume (retail) 
29% increase in wholesale volume 
14% increase in used car volume 

5% increase in service business 
29% average increase 


The results in Philadelphia, like those 
in other great markets across the coun- 
try, are clearly indicative that Marmon 
has struck it right with the world’s 
first complete line of straight-eights. 
Marmon Motor Car Co., Indianapolis 


LEASES IN NEW YORK 
New York, March 12.—Armory- 
| Adams, Inc., distributor of Triplex 
safety glass and other automobile 
specialties, has leased the store at 
the northwest corner of 58th Street 
and Broadway as a sales and show 
room, together with a large portion 
of the third floor for use as execu- 
tive offices. 
TAKES ON USL LINE 
Duluth, Minn., March 12.—Para- 
mount Service, Inc.; jobber of auto- 
mobile accessories and replacement 
parts at 521 East Superior St., has 
announced that, starting on April 
1, it will be the Duluth jobber of 
USL batteries. 








This picture shows how the perpetual inventory cards 
can be kept in connection with the stock drawers shown at 
the left. With the cards hung up in this manner, they are 
very handy for the stockmen and provide a ready reference 
concerning the stock. The small drawers each bear a card 
telling the contents, giving the house stock number, the 
manufacturer’s number and the application. 








STRAIGHT- EIGHT HEADQUARTERS 
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Virginia January New Car Sales Up; New w York Off 


SOUTHERN STATE 
SHOWS 3.8% GAIN 


Eight Makes Set Up 
Increase in N. Y. 
Over Year Ago 


EW YORK, March 12.—Eight 

makes of passenger cars were 
more heavily registered in the 
state of New York in January, 
1930, than in the corresponding 
month of 1929, but the total re- 
tail sales of new cars, as imdi- 
cated by the official registration 
figures, now available for the first 
time, showed a decline of 25.4 
per cent. 

The increases were madc as fol- 
low: Pontiac, 19 units; Erskine, 28; 
Marmon, 10; Franklin, 5; Pierce- 
Arrow, 45; Peerless, 2; Jordan, 13, 
and Windsor, 3. ‘ 

In contrast to the loss in New 
York state, the official returns from 
Virginia for the first month of the 
year show that an increase of 3.8 
per cent. was set up in that state 
over a year ago. Seventeen makes 
of cars participated in this gain im 
the Old Dominion state, led by 
Chevrolet, with an increase of 388 
units. 

The total registrations 
York in January were 11,497. as 
compared with 15,409 in the [first 
month of 1929, a decline of 3,912 
units. Registrations in Virginia for 
the month amounted to 3,954. as 
against 3,810, an increase of 144. 

New York's decline of 25 per cent. | 
was considerably greater than the} 
average for the first thirty states to} 
report, these states showing an ag- | 
— loss of 17 per cent. from the | 

irst month of 1929. 

The seventeen makes of —— 
showing increased registrations in | 
Virginia, and their gains, were | 
Ford, 293; Chevrolet, 383; Nash, | 
13; Plymouth, 7 Hupmobile, 13: 
Be Seto, 10; Graham, 9; Durant, 
8; Studebaker, 2; Packard, 1; 
Marmon, 18; Franklin, 12; Lin- 
ecoln, 5; Peerless, 6; Pierce-Arrow, 
1; Jordan, 1; Stutz, 2. 


in New 


Both Ford and Chevrolet showed | 


Geclines in New York in January 
from a year ago. Ford's registra- 
tions amounted to 2,922, as compared 
with 3,472 in January, 1929, while 
Chevrolet showed a smaller loss. 
‘ with 2,172 sales, as against 2,237 a 
year ago. 
The F total 

against 1,397 


1,690, as last year, 


while Chevrolet's total was 954, as 


gains 66. 

“riAdwing are the complete reg- 
trations for both New York and 
irginia in January, as compared | 

with a year ago, with the individual 
@ains indicated:— 


NEW YORK | 
1930 1929 Gain 
Ford .... 2,922 3,472 eet 
Chevrolet 2.78 aaee wat 
ae 752 920 a 
| eee 506 1,080 - 
OO Se 463 752 ee 
Pontiac ...... 393 372 19 
Studebaker 390 495 ne 
ee 372 604 
co 308 404 » | 
Chrysier ..... 300 564 ca 
udson ...... 269 347 a 
Oldsmobile 228 6-306 —tiws | 
Hupmobile . 218 329 oss | 
i ae 174 ys e 
Willys-Knight. 167 170 = 
Graham ..... 163 270 rs 
Plymouth .... 159 310 Pe 
Be Soto ..... - 158 268 a 
Auburn ..... - 135 140 sae 
Cadillac ...... 116 212 wate 
Erskine ...... 104 76 28 
BM GO neces 104 161 i 
Durant anes 95 146 Kae 
Marmon ..... 92 82 10 
Marquette 87 re 
Franklin ..... 85 80 5 
Pierce-Arrow . 71 26 45 
a 6 aa a6 eee0 69 106 oe 
Whippet ..... 65 823 ree 
OS Se 52 55 pate 
PORTIONS ccccce 46 44 2 
CO 42 29 13 
OO re 29 tT a 
| aes 24 t <r 
Windsor ..... 15 12 
Black Hawk ‘ 5 t ‘as 
Gardner ..... 5 14 ae 
Pe 1 23 ee 
Miscellaneous 18 232 én0 
Totals ...... 11,497 15, 5,409 13, 3,912 
*TFhen the Whippet Six. ‘Not in 
production. iNet loss. 
VIRGINIA 
1920 1929 Gain 
OO rr rrr re 690 1,397 293 
Chevrolet ....... - 954 566 388 
BERG cccccceee Sat ee 
peaeenesece Aan a: see 


ee ee 


De Soto 
G 


Studebaker 
wo, Jae 
Oldsmobile 
Hudson 
Oakland 
Packard 
Marmon 
Marquette 
Franklin ... : 
Willys- Knight jen 
La Salle. — 
Reo 
Auburn 
Lincoln 
Peerless 
Cadillac 
Erskine 





in Virginia was | 





| Cord 








118 145 6 2 Re baw «dcr 4 t 

87 . a Pierce-Arrow .... 3 2 1 
80 73 13 Blackhawk ...... 2 Y «ses 
76 69 7 Ce ee 2 1 1 
51 38 13 oo eee 2 0 2 
44 34 #610 WE, weileiec wes 1 E. een 
44 35 9 Miscellaneous .... 0 14 

44 , . ae etinitiaminan sti 
41 33 8 eee 3,954 3,810 1144 
41 32. 2'| “Then the Whippet Six. +Not 
2 Py in production. ‘Net Gain. 

29 42 

26 49 GERMAN INDUSTRY TO HOLD 

24 93 1 AUTOMOBILE SHOW NOV. 6-16} 
21 3 18 | Washinzten, March 12—The Ger- | 
18 y man automotive industry will hold 
13 1 12 jan international automobile and 
13 $5 . | motorcycle show at the Berlin fair | 
11 12 grounds November 6 to 16, according 
11 ld to a report received today by the | 
8 a Department of Commerce. 

8 3 5 The coming show will be the larg- 
8 2 6 | ests ever held in Germany and Will | 
7 8 include exhibits of passenger cars, 
5 9 trucks, buses, motorcycles and Parts." 











THE BENDIX 
DRIVE 





BENDIX 
Automotive ond Aviotion 


PRODUCTS 


Bendix Brakes, Bendix 
Drive, Eclipse Aircroft 
Starters and Generotors, 
Stromberg Carburetors, 
Vacuum Booster Brakes, 
Aircroft Propellers, Air 
Braking Systems, Scintilla 
Mognetos, Delco Aircraft 
Ignition, Pioneer Instru- 
ments, Bendix-Cowdrey 
Broke Testers, and other 
equipment. 





| BLOOMFIELD A. D. A. NAMES| WiLLys 
LEHRHOFF PRESIDENT 


! 
| Bloomfield, N. J., March 12.— 
Abraham Lehrhoff, president of the 
| Bloomfield Auto Corporation and 
| the Bloomfield Iron Horse Ex- 
; change, has been elected president 
| of the Bloomfield Automobile Deal- 
ers’ Association at its second an- 
'nual meeting. E. C. Mehrhof, Jr., 
| president of Mehrhof Motors, Inc., 
and Richard M. Carlisle, president 
of Carlisle Motors, Inc., were elect- 
}ed treasurer and secretary, respec- 
tively. 

The organization, composed of all 
the Bloomfield dealers, has been 
very successful in promoting co- 
| operation and friendship among its 
| members during the first year. The 
next meeting of the association will 
|be held March 20 at the Elks’ Club 


and will be preceded by a banquet. 





WILLYS DISTRIBUTOR IN 
PHILADELPHIA EXPANDS 
Philadelphia, March 12.—W. G. 
Herbert, vice-yresident of Herbert 
Bros., distributor in this territory 
of Willys-Knight, Willys and Whip- 
pet cars and trucks, has announced 
that arrangements have been made 
to take cver the distribution of 
of Willys-Overland products in the 
hard coal region, in addition to the 
territory already controlled by them. 
This will giye the company about 
thirty counties in the states of Penn- 
sylvania, New Jersey and Delaware. 
Arrangemcnts will be completed to 
have a distributing point for drive- 
aways either in Wilkes-Barre or 
Scranton, to facilitate the handhng 
of cars for this section. Parts and 
accessories will be shipped out of 
the company’s Philadelphia store- 
room. 








demands 





e on 


7 see ei 


a a 












5X aE 





x 


xe 






Pew Ree 


APA DRE ORS ty, 





4 


See 
yee 5 


A». 
ds, Bergen oy 7 
Rae BRITS 


Just a touch of the button—no effort—as easy as ring- 


ing a doorbell. 


Thot is all the driver has to do for a quick sure start 
where the Bendix Drive is used. 


ts action is entirely automatic. It takes hold—cranks 
the engine—lets go—and automatically protects the 
starter in unintended operation. 


Such ease of starting is 


a demonstrable feature thot 


aids in the sale of the car. 


ECLIPSE MACHINE 


COMPANY, Elmira,N. Y. 


ECLIPSE MACHINE COMPANY, Limited, Walkerville, Ont. 


(DIVISION OF BENDIX 


BENDIX 


AVIATION CORPORATION) 
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Along the Bus Routes 








Trenton, N. J., March 12.—Pur- 
chase by Public Service Co-ordinat- 
ed Transport of thirteen buses 
owned by the Butler-Newark Bus 
Lines, Inc., and their operation be- 
tween Butler and Newark was ap- 
proved yesterday by the State Board 
of Public Utility Commissioners. 


Lincoln, Neb., March 12.—The 
Interstate Transit Lines, bus sub- 
sidiary of the Union Pacific Rail- 
read, has been granted authority 
by the State Railway Commission 
to effect certain changes in its 
motor bus service schedules between 
Lincoln, York and Grand Island, 
Neb. 

Trenton, N. J., March 12.—The 
Public Utility Commission has ap- 
—" the municipal consents which 

ve been granted to the Public 


Service Co-ordinated for the ex- 


on this line. The extension is for 
|the purpose of affording service to 
| the employees of the Michelin Tire 
|Company’s plant at Milltown dur- 
jing the rush hours, the board’s or- 
der stated. 


| Buffalo, March 12—The Western 
| New York Motor Lines, Inc., operat- 
|ing buses between this city, Roches- 
ter and other up-state points, has 
declared regular semi-annual divi- 
;dends of $4 a share on preferred 
| stock, and has declared an initial 
dividend of $1 a share on common 
stock. The company carried 451,000 


passengers in 1929, an increase of | 
Ad-| 


|8 per cent. over its 1928 total. 
ditional service is to be provided 
this year, it was indicated in the 
company’s annual statement. A 
; new line also will be placed in oper- 


ation from Batavia to Corfu. N. Y.,| Valley section during the coming|sent out 157 questionnaires, a 
ed by 


in the near future. 


tension of the Bound Brook-New | 


Brunswick bus route into Milltown | 
and for the operation of four buses’ 





Fase ~ 


f- | 
easy 


STOPPING 


aaa ay 


ns 
BS. 
Rar 


Pech 


ROR AER OREE. 


Trenton, N. J., March 12.—Death 
of a holder of a municipal consent 


% 


For the gradual slow down of speed—for the “roll-up” 
parking stop—for “stop and go” control in traffic or the 
“stop in your tracks” emergency—Bendix Brakes an- 
swer to the pedal every time and with equal precision. 


Bendix Brakes are internal expanding, protected from 
water and dust and sturdily built to make adjustments 


lasting. 


Car dealers take pride in demonstrating this spectacular 


feature of safety. 


BENDIX BRAKE COMPANY 


South Bend, 


Indiana 


(DIVISION OF JBENDIX AVIATION CORPORATION) 
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to operate a bus line does not can- | 
cel that consent, the State Board 
of Public Utility Commissioners has | 
ruled in approving the transfer of | 
the permit from the estate of Alex | 
Jones, who operated in Hoboken. | 
The permit was revoked by the city 
after Jones’ death. 


Richmond, Va., March 12 (UTPS).| 
|—A franchise for the operation of | 
;the Greyline Sightseeing Buses im 
this city and its vicinity has been | 
secured .by the Yellow Cab .Com-| 
pany of Virginia, Inc., it has been; 
jannounced by H. L. Cummings, gen- | 
eral manager of the taxicab com-| 
|pany. The sightseeing buses, which | 
|had been off the street for the past | 
| week or ten days, have been placed 
back in service and are now operat- | 
ing on their regular schedules. Plans | 
are being considered by Mr. Cum- | 
mings for the extension of the) 
sightseeing tours to the battlefield 
areas around Richmond and to the! 





season, if tourist conditions justify 

it, he stated. The company now} 

|operates two large buses on Rich-| 

| mond streets. 
» 


N ebraska 


Completes Study 





Of Truck Operating Costs 


LINCOLN, Neb., March 12.—A 
study of Nebraska trucking 
costs made by the Agricultural 
Economics Department of the 
University of Nebraska, co-oper- 
atine with the Nebraska Motor 
Transport Association, with head- 
quarters in Omaha, shows that 
the average costs of truck oper- 
ators reporting were $173.39 per 
month on fixed costs, $19.30 per 
month en insurance cost, $177.95 
per month en variable costs and 
$7.67 per month on tax costs, or 
a total monthly of $378.31 for op- 
eration per truck. 
During the month 
1929, the University 


August, 
Nebraska 
ssist- 


As- 


of 
of 


the Nebraska Truckers’ 
sociation. This 
divided into two parts, 


one to be 


| filled in iramediately on reecipt and | 


(Fully protected by 
patents end applicotions 


in U. S. and obroad ) 


THE BENDIX 
BRAKE 


questionnaire was 


returned at once to the State Agri- 
cultural Engineering Department, 
the other to be filled in daily for 
the month of September and re- 
turned the first of October, or as 
soon thereafter as possible, to the 
same department. 

Thirty-two truckers co-operated 
by sending back that portion of the 
questionnaire which was to be filled 
in immediately and returned. 

Thirteen makes of trucks were 
| reported, ranging in price from $740 
j to $5,575. Six were in the $700 to 
| $1,000 class. Eight were in the $2,500 
| to $3,000 class and five each ranged 
|}in price from $2,000 to $2,500, and 
|} from $3,000 to $4,000. In tonnage 
| the trucks ranged from one to three 
|tons, there being eleven two-ton, 
{eight ton-and-a-half and seven in 
| the three-ton class 

rhe report on insurance indicates 
that Nebraska truckers as a whole 
are taking too many chances, so 
far as insurance goes. Following 
are the insurance figures :— 


Sixty-eight per cent. carried fire 
and theft insurance. 

Forty-seven per cent. carried 
property damage insurance. 

Forty-one per cent carried carge 
and merchandise insurance. 

_ Ninetecn per cent. carried col- 
lision insurance. 

Fifty-six per cent. carried pub- 
lic liability. insurance. 

Twenty-five per cent. 
workmen's compensation 
ance. 

In answer to the question: “How 
long or how far do you think one 
can operate a truck profitably be- 
fore trading?” the answers rang 
all the way from 20,000 to 200, 
miles. The average number given 
was 70,931 miies. One operator said 
a truck should never be traded in 
because it became a source of cheap 
competition. His suggestion was to 
use a truck as long as it could be 
done profitably and then junk it. 

Twenty-seven cperaters estimated 
the life of a truck, these estimates 
ranging in years from one to five, 
the average being 2.34 years. 

Twenty-four reported an average 
monthly repair bill of $29.58. Among 
variable costs, the average number 
of miles per gallon of gasoline was 
10.9, and miles per quart of cylinder 
oil was 115.5. 

The average number 
traveled per month per truck was 
2,572.4, the mileage being appor- 
ticned as follows:— 
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market back to the territory:— 

50.8% by weight was general freight 
21.8 3a livestock 

6 milk cans 

8.9 ” machinery 
17.9 = - other property 

Table V of the report is a classi- 
fication of costs, with average based 
on number of trucks reporting on 
each item. The report says in con- 
clusion :— 

“Table V makes a fitting climax 
to this report. The evidence con- 
tained in it is most significant and 
should be studied carefully by 
truckers locking to the future wel- 
fare of their business. By it one 
sees that the average trucker of 
Nebraska must take in $378.31 be- 
fore the expenses for the month are 
paid. There is no figure allowed in 
this for depreciation or interest on 
investment. Another method of ar- 
riving at average monthly opera- 
tion costs gives us $201.53, in itself 
a large enough figure. 

“It is hoped that the truckers of 
Nebraska will not only appreciate 
the attention given their industry 
by the University of Nebraska, but 
will ask for a continuation of this 
study for each month in the year 
and assure enough support of the 
project to make it a very vital re- 
search. September is perhaps one 
of the best months for trucking; 
weather and roads being as nearly 
ideal as any other period of the year. 
This same study made for March 
or April would show many costs far 
above those reported.” 


” ” 


DAILY FREIGHT SERVICE 

Omaha, Neb.. March 12—The 
Blakeman ‘Transfer and Storage 
Company of Norfolk, Neb., is now 
operating a fleet of trucks directly 
to the termina] docks in this city, 
and has established its terminal 
here with the Gordon Fireproof 
Warehouse and Van Company. The 
company will operate a daily motor 
freight service. 


CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 








Of the property hauled from the*@’ 
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has moved its sales and service sta- | Progress Motors, Inc., 657 Washing- Beaudry, authorized Ford dealer, 

o . * tion to Paterson and Schuyler | ton St., handling the Durant line. has opened an additional used-car 

Streets, where it has twice its for- Associated with him are Edward |salesroom at 172-174 Marietta St. 

mer space, Foster, vice-president, and Claude |The new showroom is across the 

* Severs, secretary-treasurer. Street from the’ new-car sales de- 

y, N. J., March 12.—The ane artment and adds 10,000 feet of 





Union Cit 
F’. 








Oil City, Pa., March 12.—In con- 
nection with its new salesroom and 
service station at 369-379 Seneca 
St., the firm of W. w. Jeffrey, Inc., 
Ford-Lincoln distributor, has an- 
nounced the installation of a com- 
plete one-stop super service station, 
wherein facilities have been pro- 
vided for tire repair, radiator and 








Dressel Sales Corporation,| jy City, Pa., March 12—McMahon — space to the company’s facili- 
battery service, lubricating and | Nash dealer here, has Opened a new/& McLane, Dodge distributor in | “és. : 


tr irm’s | USed-car showroom at 4138 Hudson | this territory, entertained Dod e Saant, 
painting. A feature of the firm's Boulevard, under the management dealers ab nA annual banquet 7 Erie, Pa., March 12—The Used 





new h i i c- 
cessories and equipment displayed im |of Raymond Pay the City Hotel, Forty-two were in| Car Exchange formally opened its 
Specially designed cases. —— attendance and the affair was pre- | new Salesroom and service station 
— Gary, Ind., March 12.—E. B. Mich- | Sided over by J. D. McMahon, presi-/at 21 West 2ist Street. The new 
New Brunswick, N. J., March 12—| olove, who sold his Reo and Gra. |dent of the concern. company will specialize in the buy- 


ing, selling and exchanging of used 


i Mot les, Graham-Paige | ham-Pai e dealership in Michigan as 
am nares Ge h . : -4 Atlanta, Ga., March 12.—Ernest C. | cars. 


dealer, Charles G. Kish, president, City last fall, is now president of 


































AUBURN—6-85, 120 W. B. DURANT—“66." G-eyl. 112 Ww. B. HUDSON—8-cyl. 126 W. B. OAKLAND—8-cyl. 117 w. B. STUDEBAKER—Dictator. 8-cyl. 115 W. B. 
Sport Sedan.....995|Sedan .......... 1,095 (Four Speed Transmission) Brougham ..... 1,295|7 Phaeton ..... 1,500 Roadster ......1,025/Sport Coupe....1,115 Club Sedan +++ «1,195/4 Coupe ........ 1,315 
Cabriolet ‘tes Coupe (R. S.)....945/Phaeton ........ 1,025 5 Phaeton .....1,300'7Sedan ..... |. 1,650 Coupe ......... 1,045/4-dr. Sedan ||| '1'145 2Coupe ........ 1,255|8 Regal Tourer. .1,385 
‘ 4-dr. Sedan... °°” 995 . 2-dr. Sedan....1,065|Custom Sedan 1.195 Sedan ........ .1,295|Regal Brough’m.1,415 
AUBURN—8-95. 125 W. B. * istiniie > be ae tb Ht ye S. “ak Gn tan Phaeton .......1,075) 5 Tourer ||''*’ 1,285/Regal Sedan .. 1,415 
Sport Sedan....1,195|Cabriolet ......1,295 URANT—“‘70. -eyl. - B. Com. Coupe ..... 5|Con. Cab. (RS) 1, +s " w é 
Sedan 1295 Phasten Sedan. | 1'395 (Four Speed Transmission) Coupe (R. S.)..1,095|5 Phaeton . .++-1,135 OLDSMOBILE—6-cyl. Standard. 113 ¢ W.B. STUDEBAKER—Commander. 6 eyl, 
, c RS)....1,195/4-dr. Sedan 1,285 5Sedan ......., 1,095) 2-dr. Sedan...... 895|4-dr. Sedan...... 995 120 W. B. 
AUBURN—8-125. 130 W. B. oupe (RS)....1, “""""" HUPMOBILE—Series C. Standard Models, Coupe .........: 895,\Con. Roadster... .995 2 Bus. Coupe. ..1,345|5 Regal Tourer. 1,495 
Sport Sedan....1,495/Cabriolet ...... 1.595 DURANT—6-14.  6-cyl. @ Sport Coupe.....965/Pat. Sedan. . ---1,060 § Tourer ...... 1,395/4 Regal Roadstr. 1.495 
595 5 5 Sedan ....... /695|7 Phaeton (5 désc Phaeton ........ 965 Sedan 1,425/Con. Cabriolet. .1.545 
Sedan .. . 1,595 Phaeton Sedan. . 1,695 (Three Speed Transmission) Coupe (R. 8.)./1:695| wheels) 1,785 seecee ed visita’ ee ele 
BLACKHAWK-—6 or & eyl. 127% W. B. Business Coupe. .785/*DeL. Coupe .....945 5 Vic. Coupe .« 1,715/5 Town Sedan (5 . OLDSMOBILE—6-cyl. Special. 11314 w. p. 4 Spt. Coupe. : |1/425/Regal Brough’m 1.575 
5 Coupe 1,995|4 Speedster 2,535 5t8n. Coupe(RS).815/*DeL. Phaeton: :- 960 Con. Cabriolet. -1°770|, dice wheels). .1,805 o.4r Sedan...... 970/4-dr. Sedan.....1,070 erate 
5 Sedan .....!'2'395'7 Cab. Coupe. 2'595 Stan. Sedan......845\*DeL. Sedan 975, HUPMOBILE—Series H. Standard Models. Coupe .......... 970\Con. Roadster. ._ 1070 STUDEBAKER—Commander. 8-cyl. 
2 Coupe ........2,395/4 Speed. (T.C.)_2'735 DeL. Roadster. . 935 5 Sedan ........ 2,080/7 Phaeton (5 dise Sport Coupe....1,040/Pat. Sedan... || °1/135 120 W. B. 
2 Speedster 2,535 Six wire wheels. Coupe (R. §.)..2.080' wheels) ....2.199 Phaeton ....... 1,040) 5 Tourer ...... 1,495/4 Regal Roadstr. 1.595 
p i ‘i -17. 6-cyl. 5 Vic. C ian ( , 2 Bus. Coupe. ..1,495|7 Regal Tourer. . 1,645 
BLACKHAWK—1271; Ww. B. es Cog Con. Catebnet sie i ye - 4 100 ae RO RILE—¢-cy!. De laze. 113% W.B. § Bedan «15495 Regal Brough'm 1.695 
Standard Weymann Chassis (Four Speed Transmission) . a 3) -4)180 9-4r. Sedan.....1,095i4-dr Sedan.....1,125 Victoria ||| '' "| 1,515/Con. Cabriolet. . 1695 
5 Wey.Chantilly.2,595/4 Wey. Deauville.2.655 Business Coupe. ..995|*DeL. Coupe... 1,155 HUPMOBILE—Series U. Coupe .... -1,025,\Com. Roadster...1,125 4 Spt. Coupe. .1,545/5 Regal Sedan. . 11695 
4 Wey. Monaco.2.655 Stan. Coupe '*DeL. Roadster. . 1.155 Sedan .........2,495 Limousine . 2,645 Svort Coupe 1,095/Pat. Sedan 1,190 7 Tourer ......1.545/7 Sedan ........1,686 
(R. 8.) 1,025/*DeL. Phaeton. . 1,185 = ‘ : Phaeton . . 1,095) * 5 Regal Tourer. 1,595\7 Regal Sedan. .1,845 
BUICK—“40" 6-cyt. 118 W. B, Stan. Sedan... .1.065|*DeL. Sedan... 1'195 JORDAN—70. 8-cyl. 120 W. B. : Pere x 
2 Bus. Coupe 1,260 4 Spt. Roadster. .1,310 *Six wire wheels Sunshine Sedan | OLDSMOBILE—6-cyI. 1123's W. B. STUDEBAKER—President. 8-cyl. 125 W. B. 
52-dr. Sedan ..1,2705 Phaeton .....|1'310 ELCAR—35-A. 6-cyl. 117 W. B (collapsible) . . 1,495 (5 Wire Wheel Equipment) Sedan .........1,795|State Victoria ..1,995 
# Special Coupe.1,300/5 4-dr. Sedan 1,330 “LCAR—75-A. 6-cyl. Saag JORDAN—Standar By 2-dr. Sedan.. 950/4-dr. Sedan --1,050 4 Roadster 1,795|Con. Cabriolet ..1,995 
Standard 80. 120 Ww. B. 
BUICK—"50." 6-eyl. 124 W. B 2 Roadster ......995/4Con. Landau 1,265 | gon Coupe ..... --+-950/Con. Roadster...1,050 State Sedan |_| 1'995 
ai ee ae - "5 .. 4 Roadster 1,245'5 Club Sedan 1.295 5Sedan .......1,795iCoupe ..... -1,795 Sport Coupe. ..1,020/Pat. Sedan Beta ; 
4 Coupe 1510/5 4-dr. Sedan ..1,540 2 Coupe “H5ge) Sedan ........1,295 JORDAN—Great 90. S-eyl. 125 W. B. Phaeton ..... |. 1/920; "  STUDEBAKER-President. 8-cyl. 135 W. B. 
BUICK—‘60." 6-cyl. 132 W. B. oupe 268 5 Sedan : 2,295’ Sport Sedan ., .2.595 a x . 7 Tourer ......1,845)State Victoria 2,295 
4 Roadster 1,585/5 4-dr. Sedan 1.760 ELCAR—95, 8-cyl. 123 W. B. Coupe (Stan- |Playboy Road. ’ PACKARD—726. Standard 8. 127%: W. B. 7 Sedan .| ..2,09515 State Brough..2,345 
7 Phaeton 1,595 7 4-dr. Sedan 1,910 4 — oe ‘ . oo soe Semten. 1.00 ard) 2,295; ster 2,595 5 Sedan .......2,485 7 State Tourer 2.145 State Limousine.2,595 
. =! . . ~~ < a Ste JSS 4 . * . rf ’ 2 oa t . 2,295 
5 Geax, Coupe sao]. Limousine ....2,030 4 Rosdue: 1.939/5 Club Sedan... .1,595 Coupe (convert- | Speedboy Sport 795 PACKARD—733. Standard 8. 1341; w. wm, ’ State Sedan. .2,295 
5 Coup 7 2 Coupe 1.545'5 Sedan 1,595 ible) -++++-2,495 Phaeton .....2.795 4 Phaeton 2,425' Club Sed 2,675 STUTZ—Standard. 8-cyl. 13416 W. B. 
CADILLAC—8-cyl. 140 W. B. 4 Coupe 1565 . vie RT an. ..8,0S | 2.995 3.395 
Fisher Custom ’ JORDAN—Great 90. 8-cyl. 131 W. B. He al Seuss coupe see on ; pee A SSanle Pan (16) ‘3'bee 
8.295! 5 [LCAR—06. -cyl. 123 - B 7 7 i “ " see, ‘ Sedan -+..2,785 ve 3,345 f -3,595 
oe ar ase § Sedan ‘ een 7 a iin BR _ Fe mis ‘ : 3.496 — Limou 2.695 7 Touring 2,525.4 Spt. Phaeton. 2'725 4 Speedster 3,345;\Cab. Coupe ... a 
9 town Sedan. .3, / Sedan - oot th fp o . = —" ’ 5 : S...2,885 5 S mM . -3,395! T dst 3,6 
2 Con. Coupe...3.395 Timp Sedan 2 Coupe 1-648\8 Eleetwing Sed.1.695 JORDAN—Spceaway Series. 145 W. B. Con. Coupe .2,550)7 Sed. Limous...2,885 5 Seda ce 
5 Coupe 3,595 4Con. Landau 1.665 5 Princess Sed. .1,695 Ace” Roadster |“Sporteman”’ PACKARD—740. Custom 8. 14016 W. B. STUTZ—Custom. 8-cyl. 145 W. B. 
CADILLAC—8-eyl. 140 W. B. "Come . es haeton 5.550' Sport Sedan. ..5.550 { Phaeton .....3.190'5 Sedan .. 3.585 4 Speedster 3745/4 Speedstr (TC) 3,99 
Fleetwood Custom ELCAR—130. 8-cyl. 130 W. B. KISSEL—White Eagle. Model 73 2-4 Roadster ..3.190'5 Coupe 3.650 5 Sedan . 3,855/'Cah. Coupe 3, 
2 Roadster 3450/5 Sedanette ....4.595 2Coupe .......1,945'4Con. Landau. .1.995 4-dr. Bro. Sed. .1,595!Sedan 1.695 7 Tourspe °°77*: 3295/5 Club Sedan.’ : 3.750 7 ne & sees) Gen ame ‘3 o08 
5 Sedan 4.195|7 Imperial ...._.4.595 5Sedan ” 1,995'4 Roadster ...°'1.995 Ail Your Conte Coupe Roadster" 9.4 Gung. 3,325|7 +o ae Fees | SPcedster ...3,895/5 Con. Sedan. :'3,995 
5 Sedan Cabrio.4,245,5 A.W. Phaeton.4.700 5 Club Sedan 1,995 5 Touring 1.995  Rdstr (F.T.)..1,695) (Solid Top)....1,695 4 Spt. Phactos Lyre ‘sedan Limous..3,885 STUTZ—Salon. 8-cyl. 145 W. B. 
7 Sedan 4,.295|Town Cabriolet.4.995 4 Coupe .. 1,995'7 Sedan ‘ 2,120 KISSEL—White Eagle Model 95 , 5 LeBaron Sed..4,595\7 LeBaron Se-Li.4 995 
5 Imperial 4.395 Town Cabriolet .5,145 ELCAR—120. 8-cyl. 127 W. B = —- * PACKARD—745. De Luxe 8. 1451 W. B. 5 LeBaron Lim..4,795'5 LeBaron Tr-C5'410 
5Imp. Cabrio. 4445/Town Cabriolet 5145 — nies Al yer Sed..-1,995/Sedan ......... 2.095 1 Touri 5855S 6 LeB Brou. 4.79517 LeB: T j 
6 Sedanctte Lim. Brougham.5,145 5 Touring . ... 2.465'7 Sedan sse++.-2,645 All year coupe |Speedster . 2.195 7 Pans -++--4,585 5 Sedan .. 4.935 6 LeBaron Brou.4,7: |? LeBaron Trans . 
Cabriol 4.500 , 5 Sedan . 2.465 Rdstr (F.T.). 2,095: Tourster a aeton 4,585 5 Coupe 5.109 6 LeBaron Sed - 4,795) Town Car.....5,500 
aoriolet a Coupe Roadster lA. ¥. Broug 2'595 2-4 Roadster ...4:585/5 Club Sedan 5.150 6 LeBaron B-Li.4.995/7 Fleetwood Trans 
CADILLAC—V-16. 148 W. B. ELCAR—140. 8-cyl. 135 W. B. (Solid Top). .2.095'7 Sedan *"9'595 :4 yg eee oan joe ,; 5.185 6 LeBaron S-Li.4.995, Town Car.....6,895 
i . 7 5 » 4,09- a Cececcces ° a Yon. vd s 5.350 
Fleetwood Custom 4 Roadster ....2,645!5 Sedan ....... 2.645 KISSEL—White Eagle. Model 124 4Spt. Phaeton 4’eeg,) Sedan Limous. .5, STUTZ—Standard Weymann. 1341% W. B. 
2 Roadster 5,350 Town Cabriolet 4Con. Landau 2,645|/5 Con. Sedan . .2,750 2 — , : 
2 Coupe “5.800 (Leather) . 7.150 All Year Brou. .3,185/4-dr. Brou. Sed. 3,275 PACKARD—Speedster 134 Wo B 5 Wey.Chantilly.3,895/5 Wey. Deauville.3,955 
2 Con Coupe. . 51900) Lim Brougham. .7.150 ERSKINE—6-cyl. 114 W. B. Cape rt es | gbeedster ¥06660 0m 4 Phaet stems vi ‘ ‘ ; 00 5 Wey. Monaco.3,955 
‘ 95 ; 4 cx 5! Se 5 {Solid Top) ..3,185!Tourster |" *’ 3.275 aeton ......5,200!4 Victoria ooo By 2 
ES caiig 20m Leeman pn Te Romane RRO dee SRE a Pk Blas MS Ramer EER ¢ Phaeton ge vicar 6000 STUTZ—Stand, Weymann. Seeyl. 145 W. 
5 Sedan Cabrio.6,125'5 Imperial .. "7399 Tourer.’ --+ 965) Regal Sedan....1.085  Rdstr (F.T.)..3.185\Berline Sedan. | 3'885 PACKARD—Individual Custom. 1451, w. B. 5 Wey. Biarritz.4,115/7 Wey. Aix- 
5 Phaeton 6,150|5 Imp. Cabriolet.7.350 4 Coupe ...__ -.985|Landau Sedan. .1,125 LA SALLE—8-cyl. 134 w. B. 7 Wey. Fon- les-Bains .....4,245 
5P . -6,150) J 3 2-4 Conv. Coupe 16 Spt. Cabriolet tainebleau °...4,145 
7Sedan . -6,225! A. W. Phaeton..7,350 ESSEX—6-cyt. 113 W .B. Fisher Custom {(Derham) ....6,384; (Bcewster)..... 7,154 4 
5 Imperial 6,300, Town Cabriolet —l 135i Broughan 895 2 Coupe ... --.-2,409/5 Town Sedan... 2,590 4Conv. Victoria |6 Spt. Limousine STUTZ—Chateau Weymann. 1341s W. B. 
5 Imp. Cabrio..6,350; (Opera Seats) .8,750 Couns (R85) ' 750 lle aa 925 2» Sedan ........2,565\7 Sedan ---+..%,73% (Dietrich) ... .6,414| (Brewster) ....7.159 5 Versailles 3,945|4 Longchamps ..3,945 
TImp. Sedan 6,525 Town Cabriolet Coach i 165|Roadster °° *** 925 2 Con. Coupe. . .2,590°7 Imp. Sedan... 2,925 4 Cony. Victoria 16 Spt. Sedan Limo. Sf Posie 
A. W Phaeton . 6,650; (quarter win- ge 825'Sun Sedan |'"'''g95 5Coupe........ 2,590 (Waterhouse) .6,514 (Brewster) -.. 1,334 STUTZ—Chateau Weymann. 8-cyl. 145 W.B. 
2 Coupe .. 6,850; dows) ........8,750 Touring Sedan | 875) LA SALLE—8-cyl. Fleetwood. 134W.B. 4 Conv. Sedan |7 Landaulet 5 Weymann [5 Weymann 
2Con Coupe...6,900)/ Town Cabriolet 5 Phaeton 2.38515 Sed Cabrio. .3,725 , (Dietrich) ...6,694; (Le Baron) - 7,339 Chaumont 4,345) Monte Carlo. .4,495 
5 Club Sedan...6.950! (leather FORD—Model A. 4-cyl. 1031 W. B. Sihektetes °°’ 2,450|5 Sedanetie ” “S’a2> 6 Cabriolet |6 Spt. Landaulet aoe, i 
5 Sedan ........6,950/ quarters) ....8.750 Pickup Op. Cab. .430| Fordar Sedan 7 Touring °° 2450/5 Sedanette +++-$825 (Le Baron) ...6,784|. tBrewsteny .. +. 7,494 VIKING—8-cyl. 125 W. B. 
Town Cabriolet .7.000| Lim. Brough 8°750 . et ouring ...... 2,525/5 Phaeton ..... 3.995 6 Sedan Limou. |6 Spt. Cabriolet es . 
abriolet .7, . gham.8, Roadster ....... 435 ft Clee 600 2 os 74 54-dr. Sedan . 1,695! 4 Con. Coupe ...1,695 
5 Sedan Cabriv.7.125'Tewn Broughm.9/200 Phaeton ........440!Standard Sedan LINCOLN—8-eyl. 136 W. .B. con waren) + 6.659} “ aaron) +++ W076 pp ougham .. 1,695) : 
Town Cabriolet .7,150/Town Broughm.9°700 Pickup Cl. Cab ..460| (3 win.)......... 625 7 Spt. Touring. .4,200/Town Sedan (2 rp alles oe 6.904) - yi mined 9.849 ‘ - 
CHEVROLET—6-cyl. 107 W. B. Tudor Sedan ....500! Cabriolet |//"**. -645 4 Spt. Phaeton. 4200) windows) ....4,400 6 Sedan Limou. 6 Cabriclen VIKING—8-cyl. 125 W. B. 
Roadster .......495.Coupe ........ -565 Coupe ..........500/Town Sedan .... 679 4 Spt. Phaeton(ton- |Town Sedan (3 (Le Baron) ...6,954! (Rollston) ... 9.984 (S Wire Wheel Equipment) 
Phaeton s+» 495/Sport Coupe......625 Sport Coupe 530; Town Car ......1,200 oe — and |, Windows) ....4.400 7 Cabriolet 7 Cabriolet 4-dr. Sedan ....1,770'Con. Coupe ... 1,770 
Sport Roadster. .525'Club Sedan....-. 625 FRANKLIN—Series 145. 125 W. B Tub Read): $:400/5 Sedan (2 win.) |4:500 | CP Baron) ...6,954 (Rollston) ...10,049 Brougham. ‘1° 70; 
Coach ..........8@5/Sedan ..........- es Sipe saeti Bregg Wreiy Macedle 2 Club Roadster. 4.400/5 Sedan (3 win.) .4,500 6 Landaulet | 
CHRYSLER—46. 6-cy! Sedan ........2,585| Vic. Brougham -2,695 5 Coupe ........4400/7Sedan _ +++++-4,700 (Le Baron)... 7,889 VIKING—8-cyl. 125 W. B. 
— esas Coupe . ---2,610;Con. Coupe ....2.710 [7 Limousine ....4'900 oe sida 5 95 . 795 
Business Coupe. .995/Roadster (RS). 1,025 De Luxe Sedan soto) goon pecan ....2.735  LENCOLN—8-cyt, Custom. 186 W.B PEERLESS—6-cyl. “Gl.” 116 W. B. Sp gg OY Op. 4-Gr. Sedan 1.706 
am . 995! Royal Coupe(RS)J,075 Club Sedan ....2,675; Pursuit ...... 27,50 3 Gennes 7 Cabriolet (N , 2 Roadster ....995! 4 Victoria 1,145 ; = 
FPhae ----1,025/Royal Sedan... .1,095 is e a aia oe |7 Cabriolet (N. C Coupe .......1,095'5 Sedan . .. 1,195 VIKING—8-cyl. 125 W. B. 
CHRYSLER—720. 6-cyi FRANKLIN—Series 147. 132 W. B. (Judkins) ....5,000; A.W.) by Le DeL. Brougt 1,85514C.C D 55 
‘ py ee acto Salon Special. ..2,715| Limousine 3,079 4 Coupe Sedan Baron ........6,900 PEERLESS—8. Standard Series. Thee Paes oupe, DeL..1,855 
Phaeton .......1,295/Royal Coupe(RS)1,395 54 anni es a aed «-- (Le Baron). . .5,300/7 Brougham (A F <a. 2 Sedan (DeL.) 1,855 
Roadster (RS) 1,345'Royal Sedan. ...1 445 7 dan .......2,875|Sedan Lim err Berline (2 win)’ | Ww) Sean 7,000 > Sedan .......1,495:5 Brougham .... 1,545 ais gion a 
Business Coupe 1:345/Con Coupe (RS)11545 Roadstr --+....2,885| Spedster (5 wire (Judkins) 5,600/7 Cabrio! tis.c. , 2 Coupe (R. S.).1,495 2 Cabriolet (RS).1.595 WHIPPET—96A. 4-cyl. 10314 WwW. B. 
Brougham 1°345 , . 5 Pirate Tour...2,885' wheels) ..... 3,425 Berline (3 win.) iA Ww - a 5 Club Sedan. . .1,545 Touring ........4%5 Coach $06 tcneneccle 
EER, » 7 “2'9 ( . adster toads Ti 545 
CHRYSLER—77. 6-cyl, Pirate Phaet..2,970 a (Judkins) ....5,600! Baron ...... 7.109 PEERLESS—Custom Series. $-cyl, eee Onan 495 ne = 
us 2 795 FRANKLIN—Custom. 132 W. B. 7 Limousine |7 Cabriolet (A.w. ee . : ae . - +» BOG 
Business Coupe.1,625' Town Sedan 1,795 : , - " S5Sedan ......2.795'5 Brougham 2,845 Roadster (R.S.). 505 Sedan . ‘ . 585 
Roadster (RS)..1,665'Crown Sedan...1'795 +Dietrich Con, |*Holbrook-Avion {Willoughby)..5,900/ non or semi- 2Coupe (R.S.).2.795|7 Sedan 06 COURe .w. 2.6 cai. 525'Sedan De Luxe | 645 
Roya! Coupe 4 Crown Coupe. .1.795 Speedster ....3,725 Sedan ... ----6,300 4 Con. Coupe { col.) Brunn . . 7,200 5 Club Sedan 2,845! 7 Limousine 3045 x 
SS -1,725'5 Phaeton (TC).1.795 *Deuville Sed 5,100' +Locke Con. Sed.7,60v (Dietrich) ...6,200 7 Cabriolet (fully oly a ci WHIPPET—98A. 6-cyl. 11216 Ww. B. 
Royal Sedan. ..1,725\Con. Coupe (RS) 1825 oe a Car . 1Dictrich Pirate eile ah ae amual eatlapsinte) by = PEERLESS—8. Master Series Touring .........635!Sedan eee 785 
, s Bar . 3 (wood wheels) .5,20 WO 5505 rham) ...6,400! Le Baron......7. 5 Coupe .. .695|Roadste 
CHRYSLER—Imperial. 6 cyl. Derham Onbrielenes 4 Con. Sedan i 5Sedan ....... 1,995; 5 Brougham va 2.045 Coupe (B.S). "* “490: (Spt. De £) 850 
5 Sedan ....3,075/Stan. Coupe... .2.995 +w heel (Dietrich) 6,600) 2 Coupe (R. S.).1,995'2 Cabriolet . |_| 2,095 Ocak 725 
Town Sedan... .3075/Con Coupe... 3'095 aannaen ee MARMON—Biz Eight 5 Club Sedan. . .2/045 cas ade es Sedan (De L.. |. 850 
’ : . yt NER—) 30. 45 , & —Big Ei 5 
7 Sedan 3-195'Sedan Lim......3,575 la 5Sedan_....., 2,720|7 Sedan*....., 2.929 PIERCE-ARROW—Group A. 8-cyl. 144 W.B. WILLYS—98B. 6-cyl. 110 W. B. 
7 Phaeton .....3,195} Sport Sedan ...1.945{Coupe ........ -1,995 ¢- 2 . 20 ad 
/ = 45-dr Brough. .2,770'7 Sedan Lim 3.120 77, ri 3,975|En. Dr. Lim... .4.475 Oupe.........695 Coach Sara oc 
CORD—8-cyl. 137% 7. B. Brougham +++--1,995|Sedan ........ 2,045 54-dr. Club Sed_2'770 7 Touring... |: '3'179 on ae wee a 6250 2 Roadster ..... 695 fag Oe 735 
ee oT 3,095,Cabriolet _. ..3.295 Roadster ......1,995 2 Coupe (R.S.)..2'850! 1 Sedan “np 5981 : “* (Con. for Com. Pur.)/Stan. Sed:m .....795 
Brougham .....3,095|Phaeton Sedan..3,295  GARDNER—Medel 140. 125 W. B. MARMON—179. 8-cyl. ae 4 Couns eg.) 123\De Luxe Sedan. '850 
DE SOTO—6-cyl. Sport Sedan ...1,595|Brougham .....1,645 2 Coupe (R.S.).1,995|5 4:dr Club Sed.2,070 PIERCE-ARROW—Group B. 8-cyl. 134 W.B. ae ae 
Faeton -- +... .845/Cupe De Lujo....885 Coupe ......../1'645'Sedan .1,695 5Sedan ..... - -2,020/2 Convertible Roadster ......2,975/Con. Coupe ....3,250 WILLYS-KNIGHT—70B. 6-cyl. 11215 W. B. 
Roads'r Espanol.845\Sedan .,.._- 885 Roadster . 1,645 Sadr’ Broushs sen Coupe (R.S.)..2,120 Touring ........2,975|4 Spt. Phaeton. |3'275 Touring 75\Sedan .... 1,075 
ess Ci .845'Sedan Lu . 955 > “« 26 —- +o : ‘ Roadster ....... .975/Cc- D meh ST 
sr ge A pede an De Lujo ” GARDNER—Model 136. 122 w. R. MARMON—69. 8-cyl, PIERCE-ARROW—Group B. 8-cyl. 139 W.B. Goch...” 'T! otslseane De _ 1075 
DE SOTO—8-cyl Sport Sedan ...1,195/Brougham .... 1,245 2 Coupe (R.S.).1,495/5 Phaeton ...... 1.610 5Sedan .......3,275|Club Berline ...3.575 (115W. B.)...1,195 
E = thon ; ” —— Coupe .........1,245/Roadster ...| "| 1,245 § Sedan Pe EE - -1,520/2 Convertible Vic. Coupe ....3,350/7 Sedan .. 3,475 WILLYS-KNIGHT - , ins 
siness - - -dr. ¥ i j /¥S-KNIGHT—66B. 6-eyl., .B. 
pemes Coupe... eesiTouring -*: 1-028 GRAHAM—6-cyl. Standard Models. > 4-4" rough. 1.565) Club (R.S,)...1,610 Club Sedan ...3'375/En. Dr. Lim. s'eve Pw Ses Pde: . 
Standard Sedan. .995|De Luxe Sedan. _ 1/083 Gr. Sedan... ..895/Coupe (R.S.).....995 MARMON—Roosevelt. &-cy! PIERCE-ARROW—Group C. 8-cyl. 132 W.B. 5 Coupe |.) !::'1/395'4 Roadster 1.795 
4-dr Own Sedan. |Roadster ....... 995 ' . nie ‘ \ ‘ "5 ae ae a. wees — 
DODGE—Six. (2 windows) ...945 Phaeton .....\. 1.913 2 £upe (R.S.).. .995/2 Convertible Coupe ousham.2,505/5 Sedan ........2,750 WINDSOR—6-69. Standard. 120 w. B 
Business Coupe...835/4-dr. Sedan ..... 865 5!Cabri 5 Sedan ........1,075/ Coupe (RS.) -1,175 Coupe .........2,750| _* 
¥ 7_ Coupe ..... 965/Cabriolet ......1,065 4 Vic. Co 1.145 5 Ph 1,045|Road 04 
DeL. Coupe (RS).855/Phaeton ....__ || 875 5 4-dr. Sedan 995 . upe... 1,145) PLYMOUTH—4-cy! Beton .....1,045|Roadster |... .. 1,245 
ap ps 855) 5 . 5 De luxe equipment can be had on the u cyl. 4-dr. Sedan . 1,145|4-dr. Brougham 
DODGE—Fight. GRAHAM—6-cyl. Special Models. Marmon at a moderate additional cost. ye A $s * sia Gneles Del. Cpe(Rs) 5 Cabriolet ...... 1,245) (Custom) ..... 1,245 
rao 1,095/Phaeton ........1,145 2-dr. Sedan... .1,125\Roadster 1,225 MARQUETTE—6-cyl. 114 W. B. gh age .. 61315 De L. Sedan. oa, ~©=WINDSOR—6-69. De Luxe. 120 W. B. 
DeLCoupe(RS) 1,125/Business Coupe.. '.., Coupe ..... 1,195/Phaeton 15g. 3.BuS: Coupe ... 990/Special Coupe 5 Touring 695) - 5 Phaeton 1,295/Sedan 1,395 
Sedan 45) 5 4-dr. Sedan 1,225! Cabriolet 1,295 2-dr. Sedan -4.1,000; (RS) ......... OT eee erat a rb B ghar . iReadster | °°°°°°s'3 ~ 
DGE—Senier Six. 6-cyt. 129 W, p, COUPE (R. 8.) ..1'225) Roadster (RS) 1,0204-dr. Sedan.’ | '1'e69 PONTIAC—6-cyl. 110 W. B. “(Ouse on -1,398|Cabrigies 1398 
ue eeepc Fo Be ol (R.8,).1.615 _ GRAHAM—8-eyl. Standard Models, 5 Phaeton *>) 1:30 Coupe ....+.....743/4-dr. Sedan .... 895 eng. ag on 
a ean ..-1,598'4-dr. Lan Sed..1,645 54-dr. Sedan. ..1,445 Coupe (R. S.)...1,445 NASH—Single Six. 114%; WB. Roadster .......765|Sport Coupe 825 WINDSOR—6-75. Standard. 120 Ww. B. 
2 Coupe (R.S.)..1'595! : oe GRAHAM—8-¢yl. Special Models. 5 2-dr. Sedan..... 935/5 4-dr. Sedan....1,005 2-dr. Sedan __|°775 Custom Sedan .. 875 5 Phaeton ...... 1,245/Cust. Brough’m. 1,395 
‘oup 8.) 4. i 5 4-dr. Sedan. . . 1,595!Coupe (R. S.)...1595 2Coupe .....°" 940'4 Cabriolet ..| °° 1,005 Phaeton ,....... 795 Roadster ...... 1,395|/Sedan aT S oe 1,395 
DODGE—New Six. 6-cyl. 112 W. B. GRAHAM—8-cyl. 127 W. B 4 Roadster ......975'5 De L. Sedan... 1/095 REO—Model 15. 6-cyl. 116 W. B. Cabriolet ......1,3957 Sedan (137wb) . 1,745 
2-dr. Sedan......925/Phaeton ..... .1,02 7 Cust M del as 4 Coupe (RS) . -980;|Folding Landau 1,155 ; Vic. Coupe ....1,395! 
Business Coupe. .945|DeL. Coupe (RS) 11025 ustom Models, 5 Touring ....° | 995! Business Coupe.1,175 Spt. Bus. Coupe.1,250 NDSO 75. De L 120 
Roadster (RS)...995/4 Victoria 025 54-dr. Sedan . -2,025| Roadster 2,225 NASH—Twin Ignition Six. 112 W B Phaeton ...... 1,195 Spt. Phaeton ..1:270 WINDSOR—6-75. De Luxe. W. B. 
5 2-dr. Brough'm.995/4-dr DeL. Sed. ‘1/065 4 Coupe ......_ 2,025'Cabriolet . 2,245 soar 6 oo 1.52515 4 -'s m1 - B. Coupe (R. S.)..1,195! Spt. Coupe (RS).1,270 5 Phaeton ...... 1,445/Cust. Brough’m. 1,595 
a a” A SOOEE oo 53,28 2,225|Phaeton ......_ | 2'295 ‘cam . 11345]? Tourinee an --Pfi8 Stand. Sedan | '1'195| Sport Sedan....1,270 Roadster 1,595/Sedan ... 1,595 
DUBANT—“40." 4-cyl, 107 W. B. GRAHAM—S$-cyl. 137 W. B. {Roadster ...'1/365|5 Touring (Special, REO—Model 20, Flying Cloud, 120 W. Be tg 1985/7 Sedan (137 wb): 1/945 
Coupe 595/4-dr. Sedan 695 Customs odels. 4 Cabriolet - + 1,385) Tonneau Cowl Stand. Sedan. .1,595|Sport Sedan ++ 1,705 , INDSOR—-8 85 12516 Ww 
ot. Roads’ (ie) ses! 0 a hee 54-dr. Sedan. ./2,455{Limousine .... 2,595 4 Coupe (RS). .1,395) & Windshield) .1,595 Stand. Coupe. . 1,595! Sport Coupe ..1,705 w — wre We B. 
Spt. Roa Tigi Town Sedan ...2,455|Le Baron Town 5 Victoria ..... 1,410|\7Sedan ........ 1,745 REO—Model 25 Flying Cloud. 124 w. p, 5Phaeton ...... 1,545/Cust. Brough'm. 1,695 
DURANT—“60." 6-cyl. 109 W. B. 7Geden .......: 2,525] Car ......... 4,255 NASH—Twin Ignition Eight, a Saying Cloud. 12 - = Readster ...... 1,695|Sedan ...... | 1,695 
Spt. Roadr (RS).685'4-dr. Sedan ...... 750 Le Baron Lim. [Le Baron Lim. . 4/505 52-dr. Sedan ..1,675/5 Victoria... 2,045 Stand. Sedan. .1,795) Sport Sedan ++ 1,905 Cabriolet ...... 1,695/7 Sedan (141wb) 2/045 
(EPR 685) aro 3,940) 54-dr. Sedan ..1/795/54-dr. Coupe ,-2,095 STUDEBAKER—Dictator. 6-cyl. 115 W. B. Vic. Coupe ..... 1,695| 
DURANT—“63.""_ 6-cyl. 112 W. B. HUDSON——4-cyl. 119 W. B, $ Gabriolet ....1,875/5 4-dr. Burbank 2/095 cip Sedan ....1,095/Sedan .......... 1,195 WINDSOR—8-92. 1251 Ww. B. 
(Three Speed Transmission) Coad vc sieecds 1,050/Roadster ....... 1,200 2Coupe ....... 1915/7 Sedan ........ 3-385 2Coupe ........1,195|Regal Tourer’ 't’aee Roadster ...... 1,945/Vic. Coupe ..... 1,995 
Seme 06 8, 845/Phaeton ......... 925 Coupe ...).. °°: 1,100/4Sedan .|... "| 1,259 4 Coupe (RS) ..1,975/7 Limousine |’ | '2°3g5 5Tourer ...... 1,145| Regal Sedan... 1,295 5Sedan ....... 1,995|Cabriolet ./ ||" ' 1,995 
G-Gr. Sedan ...... 895) Stan. Sedan ...1,150!Sun Sedan |||. 1,335 (Recent price changes in bold face) 4Coupe ........ 1,195, Regal Brougham.1,295 5 Petite Sedan. .1,995/7 Sedan (140wb) 2,345 
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Range of Automotive Stocks: nironacsorto News 





Previous 
1929-1930 
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7 
4 
7 
5 
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TUESDAY, 


MARCH ll 


NEW YORK STOCK EXCHANGE 


Advance Rumely 
do pf. 
Air Reduction. 
Ajax Rubber 
Allis Chalmers 
Am. Bosch Magneto 
Amer. Chain pf. 
Am.-La France 
Auburn 
Bendix Aviation .... 
Bohn Aluminum 
Borg-Warner 
Briggs Mfg. Co. .... 
Briggs & Stratton... 
Brockway Motor .... 
E. G. Budd Mfg. 
Budd Wheel 
Bullard 
Caterpillar Tractor.. 
Checker Cab 
Chicago Pneu. Tool 
Chicago Yellow Cab 
Chrysler Corp. 
Clark Equipment . 
Commercial Credit... 
do 6's pf. 
Comm’! Invest Trust 
do 64s pf. 
Continenta] Motors. 
Cutler-Hammer 


Eaton Axle & Spring 
Electric Auto-Lite .. 
Electric Stor. Battery 
Emerson Brant ... 
Evans Auto Load ... 
Federal Motors 
Fifth Avenue Bus .. 
Firestone T. & R. .. 
do pf. 
Fisk Rubber ........ 
do ist pf. 
Gabriel Snubber A.. 
General Electric .... 
Gardner Motor 
General Motors 
do 7s pf. 
Glidden Co 


Graham- -Paige Motor 
Hayes Body 
Hercules Motor .. 
Houdaille-Hershey B 
Hudson Motor Car.. 
Hupp Motor Car .... 
Indian Motocycle 
Intercon. Rubber 
Internat. Harvester. 
do pf. 
Johns-Manville 
Jordan Motcr Car.. 
Kelly-Springfield ... 
do 6s pf. 


Kelsey-Hayes Wheel 
Lee Rubber & Tire.. 
Link Belt 
Ludlum - Steel 
Mack Trucks 
Marlin Rockwell 
Marmon 
Martin Parry 
Mengel 
Michigan Steel 
Miller. Rubber 
Moon Motors 
Moto Meter G. & E. 
Motor Products .... 
Motor Wheel Corp... 
Mullins Mfg. 
Murray Corp. 
Nash Motors 
National Acme 
Norwalk T. & R. ... 
do pf. 
Omnibus Corp. 
Otis Stee] 
Packard Motor Car. 
Parmelee Transport. 
Peerless Motor Car.. 
Pierce-Arrow 
do pf. 
Pure Oil 
Raybestos Manhattan 
Reo Motors 
Reynolds Spring 
Seagrave 
Shell Union Oil .... 
Sinclair Oil 
Sparks-Withington 
Spicer Mfg. Co. 
do pf. 
Stand. Oil of Cal. .. 
Stand. Oil of N. J... 
Stand. Oil of N. Y. 
Stewart-Warner Spd. 
Studebaker Co. es 
do pf 
Thompson Products. 
Timken Detroit Axle 
Timken Roller Bear. 
Trico 
U. S. Ind. Alcohol .. 
U. S. Rubber 
do Ist pf. 
Warner Quinlan 
Westinghouse A. B. 
White Motors 
—— Rich A 


do 
Willys- TY: 
Yale & Towne 
Yellow Tr. and C. .. 
Young (L.A.)Spr.&W. 


Net 


Sales High Low Close maior 


100 


600 


3,900 
4,200 


1,100 
1,100 


300 
1,600 
25,800 
400 
5,700 
100 


700 


100 
1,100 


400 
3,300 


. 177,500 


400 


2,800 
20,700 
3,200 
4,100 
2,000 


500 
3,100 
23,700 


16,200 
1,900 
1,500 
1,200 
4,000 

800 


3,700 
100 


13,200 
1,500 


18% 181% 18% 
No ‘sales today 
mie ( 137 =:137 
1% ly 1% 
68 6615 66% 
5114, 50 ig 511% 
No sales today 
No sales today 
2547, 250% 2501, 
45% 44% 45% 
53 511, 53 
461, 45 46 
16 154% 15% 
No sales today 
§3 8 15! 4 153g 
12 115g 115% 
134% 12% 
53% 52 
705% 7034 
5452 543, 
34 32 
No sales today 
39 38% 38% 
No sales today 
36 351% 351% 
No sales today 
52 52 52 
No sales today 
7 7 7 


87 8416 
13314 131% 
3334 335% 
104 102% 19214 
743, 74% 743, 

No ‘sales today 
2615 26 2 
No sales today 
No sales today 
No sales today 
817%, 81% 81% 
33%, 3% 332 
No sales today 
V5 8% 
79'2 7734 Ti%, 
inn sales today 
44%, 453, 
12410 4123 123 
35% 35% 3514 
No ‘sales today 
481, 48 
No sales today 
893, 8814 8814 
9915 9914 991, 
10 93, 10 
8 Ss, T% 
No sales today 
255g 2514 2514 
56% 56 5614 
2134 2114 215% 
lls 104%, 10% 
No sales today 
9414 9314 93% 
No sales today 
144%, 140% 142 
34% 3% 314 
43, 41%, 4% 
No sales today 
No sales today 
28% 28 2875 
No sales today 
No sales today 
425, 417, 417% 
845, -834, 845% 
51 50 50 
No sales today 
43/, 434 43, 


4 
221, 2134 
7215 


13314 
3334 


70 71% 
No sales today 
11 105, 1034 

652 6538 653 
5642 55 561% 
304, 30 30 
185, 1814 185% 
21% 2012 20% 
4834 475, 47% 
24%, 244, 2414 
No sales today 
No sales today 

414, 4 a 
34 331% 33% 
223, 53 22% 
25 3 24 
12 10% 
25% 
7114 
2314 
38 
14 

57% 
1414 
221, 
25% 
2014 
33 
No sales today 
6015 5934 601% 
6314 6215 63 
325% 3214 325, 
407, 40% 40% 
43 42%, 43 
No sales today 
3634 36% 3634 
181, 18 18 
81%, 79 81 
No sales today 

119” 4 11144 111% 
2754, 27% 27% 
5314 53 53% 
173, 173% 1744 
5034 49% 50 
35% 35 35 
No sales today 
24 2314 24 
945 9% 9% 
71% T1% 711% 
22 2114 


21% 
146 145 145% 


— 2% 





NEW YORK CURB EXCHANGE 
High Low Close Ch¢ge | 


Sales 
32600 wr +" ails ce. 


cont Dia Fibre. 
9000 Cord Corp .... 
200 Doehler D C.... 
1200 Durant Motor.. 
100 Fageol Motor. 
Fedders .... 
Federal Mogul. 
Federal Screw. 
Fiat . 
Ford Canada... 
Ford France... 
Ford Ltd 
Franklin ; 
Gen Tire & Rub 
Gr’nf'ld T & D 
Hall Lamp ..... 
Henney 
Hood Rubber .. 
India Tire ..... 
Isotta Fras .... 
GOCBSE « ccccese 
Lakey .. . 
M:Quiv Norris. . 
Midland Steel. 
Nat Rub Mach.. 
Paramount Cab 
Perfect Circle.. 
Pines Winter.... 
Pitt Plate Glass 
Rolls koyce Am 
Ross Gear ..... 
Safe T Stat.... 
Saibei)ing oes 
Smith A O 
Sparks With. 
Stutz Motor. 
Thermcid Co. 
Triplex ‘ 
300 Tung Sol ...... 
U S Asbestos... 
3400 Watson, J W. 
100 Wayne “pump. 

West ute .. 

Yellow Taxi N Y 


200 


100 


NEW YORK OVER-THE 


Div 


6 Am Hard Rubber...., 
Crucible 


Dixon ‘J) 
3.50 Doehler Die Ca 
7 do p 


. 33% 


Net 


-- 3944 38% 39% 


No sales today 

No sales today 
15% 14% 15 
18%, 18% 18% 
5% 5 5% 
254 2% 25a 
No sales today 
No sales today 

33 
No sales today 
307 4) 29°% 30% 

1% %% 


15 


"ro sales today 


No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
9% 8% 
No sales today 
No sales today 
54% 54% 5476-+ 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
2% 2% 2%2 
86 86 4 
No sales today 
28% 28% 287% 
No sales ae > oe 
3% 3% 


. 14% 14% 1448 


No sales today 
No sales today 
-COUNTER 
Bid Aske 

60 65 

162 166 


sting 


Tismann M: agne to 


17% 


4 


d 


| 
| 





H. EVERETT TO HEAD 


Sal 


Everett, 


recently 


p 
Splitdorf Beth Ele 
CHICAGO STOCK 


Sales 
2950 Allied Motor Ind... 


2400 Allied Products 

600 Auburn Auto ° 
1600 Bendix Aviation 
8850 Borg-Warner 
15500 Cord Corp 


550 
50 Nachmann ‘Spr infé. 
4000 Noblitt Sparks 
50 Perfect Circle 
1550 Pines Winterfront 
1000 Ross Gear 
100 Van Sicklen 
25 Wayne Pump pf 


do 


5 Central Alloy 
60 General Tire 


pf 


54 Mohawk Rubber ... 


85 Ohio Brass B 

10 do pf 

200 Peerless , 
DETROIT STOCK 


es 
200 Alloy Steel B 
832 Bower R B 

175 Diesel W 
2093 Detroit Motor Bus. 
1020 Excello ... ; 
220 Federal Mogul 
539 Ford Canada 

243 Genera] Motors 
200 Kermath 

1090 Motor Bankers 
100 Pittsburgh Forge 
5055 Packard Motors 
603 Timken Axle 

375 Wilcox Rich B 


VANCOUVER 
Vancouver, B. C., 


elected 


° 15 
100 Houdaille Hershey A =" 
B 


-.103% 103% 10344 


assistant general 
Vancouver Motors of this city, was | 
president of the 

automotive - section _of the _Retail | Mr. Ballard presided. 


c. 

EXCHANGE 

High Low 
16% 15% 
‘ 42 


Last 
16} 4) 
2 42%2 
250 253 
4544 45% 
4544 459 2 | 
15 
at 4 


Pt 
7 
o 
44 
357% 
> DI, 


. 2934 


High Low Last 
10842 108'2 108% 
140 13542 13542 
° 1058 105s 
. 75 75 
- 10% 10% 10% 
EXCHANGE 
Low Last 
5 
10% 10%4 
207% 20% 
534 6 
18% 1834 
1l'a ll%‘e 





MERCHANTS | 
March 12.—H. | 
manager | 


| St., 
CLEVELAND Si0CK EXCHANGE 
Sales 


{Merchants of Canada, Vancouve 
branch. G. D. Cunningham, Unite 
|Motors, 1393 Howe St., was r 
elected chairman of the gaso | 
section. R. Chamberlain of Cha 
berlain Tire Service, 622 Homer S 
was elected chairman of the tir 
section, and G. F. Mott of Mot 
Battery Service, Main Street an 
West ith Avenue, was elected chai 
}man of the battery and electrical 
|section. ‘The executive committ 
is composed of O. K. Lord, T. Boy 
of Boyer Service Station, 200 We 
Broadway; Len Faris of Faris Ti 
and: Battery Company, 875 Burrar 
and A. Martin of Rotary Au 
— Company, 2404 West 4t 
ve. 


CHARLES W. NASH VISITS 
BALLARD-JACKSON CO, 
Salt Lake City, Utah, March 12.~9 
Charles W. Nash, president of th 
Nash Motors Company, stopped 
this city for a twenty-four-hor 
visit while en route to Los Angele 
Cal. He was met on arrival by Me 
vin R. Ballard, president of the Bak 
lard-Jackson Nash Company, inter 
mountain distributor of Nash car 
During the afternoon Mr. Nash cor 
fered with dealers and salesme 
who came from Utah, Idaho, Wy 
ming, eastern Nevada and t 
counties in Oregon to meet the 
chief. He inspected the new hom 
of the Ballard-Jackson Nash Comm 
| pany now under construction at 6t 
South and Main Streets. In th 
evening a dinner was given in hi 
honor at the Chamber of Commerc 
at which 100 people were presen 


*. 














“The Most Important Part 
Dealer’s Business Is —Safe Profits”’ 


? every particular, Nash poli- 


cies foster the interests of the 


Nash selling organization. 


Soundly laid —the outcome of 
C.W. Nash's quarter of a century 
as a leader in automotive merchandising, 


they reflect one outstanding principle—the 


protection of the profits of the Nash dealer. 


A superior product—large sales volume— 


frequent turnover, are good—only if the 


dealer can make and keep—his profit. 


Nash provides the means for volume sales 
—in the 1930 Nash “400.” And it provides 


the means for financial success, as well: 


‘ 


Clit wach 


In a liberal discount —one of the 
most generous in the entire in- | 
dustry. By controlling factory 
production to meet month to 
month orders from dealers, only; 
thereby removing the danger of 


overstocking. 


Through a parts and service policy which 
safeguards owner good will and dealer 


profits. 


These, and others equally favorable to 
good business, are part of the Nash fran- 
chise —reasons for Nash dealer success. 
For full information, write, The Sales De- 
partment, The Nash Motors Company, 
Kenosha, Wisconsin. 


A PARTIAL LIST OF 1930 NASH:400' FEATURES. 


New Body Designs—Long Wheelbases —Radiators with Built-in, Automatic Shutters —Powerful Motors —7-Bearing, Hollow Crankpin Crank- 
shafts—Self-Energizing, Cable-Actuated 4-Wheel Brakes—Fuel Feed Pump—Centralized Chassis Lubrication—Double Action Hydraulic 
Shock Absorbers—Adijustable Front Seats—Steel Spring Covers, with Sealed-in Lifetime Lubrication—World's Easiest Steering —Starter 
Control on Instrument Panel —Iinsulated floor board and dash—AND THESE ADDITIONAL FEATURES IN THE EIGHT: Straight-Eight, Twin- 
Ignition, 16 Spark Plug, High-Compression, Valve-in-Head Motor—9-Bearing, Integrally Counterweighted, Hollow Crankpin Crankshaft 
—Aluminum Connecting Rods—Steering Shock Eliminator—All windows, doors, windshields, Duplate Non-Shatterable Plate Gloss. 


PRICES RANGE FROM $935 TO $2385 F. O. B. FACTORY 


TWIN-IGNITION EIGHT 
SINGLE SIX 


TWIN-IGNITION SIX 
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| 
phia Company and gubeoquentiy for 
P sonal Bn f | phi years took over the management 
er ers lof the Chrysler Corporation inter- | 
}ests in Great Britain and Ireland. 
| He held the latter position two years | | 
Trenton, N. J.. March 12.—An-| before coming to Trenton. 
nouncement is made by A. R. Mande- 
ville, .president of the Mandeville| Portland, Ore., March 12.—E. E. 
Motors Company here, Chrysler| Cohen, president and general man- 
dealer, of the selection of Charles|ager of the Oldsmobile Company of 
Macaire _ _ Vice-president of the! Oregon, distributor for Oldsmobiles 
concern. Macaire was formerly | and Vikings, has announced the ap- 
pres! dent of the Chrysler Philadel- pointment of Frank R. Enos as sales 





promotion manager, and of M. F. 
Swift and J. W. Perkins as district 
representatives. 

Hartford, Conn., March 12.—E. C. | 
| Hopkins, formérly salesmanager of 
| Burke Nash., Inc., Nash distributor 
| has pjoined the sales force of S. A. 
Orr, Inc., Pierce-Arrow distributor. 





| 

Baltimore, March 12.—Daniel S. | 
Neill, president of the Neill Buick 
Company, announces the election of | 








Asa B. Gardiner as treasurer and T. | the wall Chevrolet Company, re- 
Howard Price as secretary of the | signed and joined Burke Nash, In- 
company. corporated, Nash distributor. 


Niagra Falls, March 12.—Bert W. | 
Boothe, 50 years old, Hupmobile pittsburgh, 





Pa., March 12.—W. K. 


dealer for this city and vicinity, | Richwine, formerly advertising man- 


died in his home here of pneumo- ager of the 


Pittsburgh branch of 


nia, following a week's illness. |the Buick Motor Car Company, has 
| been appointed wholesale represen- 

Hartford, Conn., March 12.—John | tative for the local branch in the 
B. O'Reilly, formerly used car man- | Wheeling district. The new adver- 
ager of the Delaney Chevrolet Com-_|tising manager here is W. H. Gem- 


pany, which recently merged with mer. 


Cumulative New Commercial Car Registration Table, Feb., 1930. 
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Cumulative New Commercial Car Registration Table, January, 1930 


Returns for today: Georgia, Mississippi, Oregon, Wyoming 
Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 


Figures in this table are from R. L P.olk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Il. 


, and New Jersey, which 


are furnished by the New Jersey Motor List ©o., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
Commercial Car Registrations do not include buses. 


«by addressing any of these three companies. 
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Service Sales 


Postal Cards Effective 
For M onthly + ontact 


By ARTHUR G. PATTERSON 

ARAMOUNT SERVICE, INC., jobber and retailer of 

automobile accessories and replacement parts at 521 
East Superior St. in Duluth, has found the use of penny gov- 
ernment postal cards in direct mail advertising one of the 
most effective methods ever used in increasing business in 
its retail and service department, according to S. N. Peterson, 
treasurer of the company. 

This method brings good results and can be done at a 
low cost. Cards are sent out to automobile owners on every 
type of service offered by this company. Cards are out each 





COLUMBUS TOOK A CHANCE 
So does the auto owner when he does not have his battery 
checked. Every battery three months old or older has acid weakened 
by the addition of distilled water and should be tested. An acid adjust- 
ment and recharge NOW may save you the price of a new batiery. 


besides saving the grief of a dead battery. Drop in and let us test 
your battery 


This service is free. 
PARAMOUNT SERVICE, INC., 
521 East Superior St., 
Duluth, Minn 











This is the message sent out toe advertise battery service. 


month telling about one type of service and contain an inter- 
esting message about the service offered. Cards are sent 
out telling about speedometer, carburetor, battery. tire and 
electrical repair work. Cards are also sent out to peopl 
who have not been in for service for a long time. 

The first line on every card sent out is made interesting | 





IT WON'T BE LONG NOW 

Spring is just around the corner, and that means the police will 
be checking up on traffic. 

Don't let them catch you with a speedometer that is not right 
Telling the judge may cost more than a repair job now. Making 
speedometers act right is our business. We have complete speedometer 
service for all makes. Our prices are right. 

PARAMOUNT SERVICE, INC., 
521 East Superior St., 
Duluth, Minn 











This is the message sent out to advertise speedometer service. 


so that the prospect will read the entire message. Some of 


the first lines used on the cards include: “You May Have, 


Forgotten, But We Have Not,” “Don’t Let a Professional 


Guesser Work on Your Car,” “It Won’t Be Long Now,” and | 


“Columbus Took a Chance.” Every message is original and 


copies are made on Cardograph plates at the rate of about | 





YOU MAY HAVE FORGOTTEN, BUT WE HAVE NOT 

At one time you were one of our valuable customers, but for some 
time now we have not had the pleasure of serving you. Have we been 
at fault? If we have, we want to make it right. . 

Won't you come in and see us and let us prove to you that we can 
serve you in electrical, speedometer, battery, tire- and carburetor 
service? 

PARAMOUNT SERVICE, INC., 
521 East Superior st., 
Duluth, Minn 











This is the message sent out to people who have net been in for 
service for a long time. 


500 copies an hour. The plates are stored away and used | 
several months later, as by that time the message is again | 
fresh enough to be used. 

The plan was launched on a smal}l seale in 1929 at the 
rate of about 200 cards a month and has brought such good 
results that 24,000 cards will be mailed out in 1930 on a 
schedule of 2,000 cards each month. 


bd | company conducted a house-to- 

ea ey Ig tens D |} house canvass, the salesmen jot- 
ting down and filing every sales 

prospect. This year no_ special 


Salesman Personnel :2zzzs vss ueveratee: 2 


devices. One change was efiected 


. between last spring and _ this 
1h ncreases ales spring, however, and that is a 
tightening up on salesmen’s quali- 
fications. 
H” SSONG-ROGERS MOTOR at! We 
COMPANY. Inc., Ford dealer N the first place, the number of 


Sic 2S > 4 - ce Ss 
at Lincoln, Neb., sold 156 new and fie ee * yo ng nm rom 
used cars during February, 1930, eight. Six of these are in charge 
as compared-to forty-eight new of new car sales, one handles 
and used cars the same month a used car cales and one handles 
year ago. This same firm started truak sales. The number of 
out the present month by —~> | straight-salary men has been in- 
twelve cars, six new and six used creased, however, there now being 
on March 1. four straight-salary men and two 

The secret of these increased commission men in the new car 
sales lies not in advertising nor in department, while the truck and 
any special sales stunt or cam- used car salesmen are both on 
paign, but in the quality of the | salary and commission. 
present salesmen personnel of the The chief difference between 
Hussong-Rogers company, accord- | last year’s sales organization of 
ing to James Schneider, assistant the Hussong-Rogers company and 
sales manager. | the personnel this year is that the 

Last spring the Hussong-Rogers ' present staff is composed of better 








That Cost a Cen 


‘Putting Across Used Car Sales 
| By Co-operative Advertising 


IN] CENTRAL Avene 


AUTOMOBILE ~ @ 
Association 


A Car Is Nal D 3B : ‘ 
3°¢ Transportation 1930 = Run hoe sir A Hair- Told Tale 


© \eur utter sernefecnon 


Annaal | UNLESS FRANKLINS hale tll sven, tie 
2 toe 197 quavertiie enege 1000 
2 1300 197 touring ano bility, Facrtits, Leonoms 
USED sree ons (92 man, a paeeantm 
eal ~ 19%, > Ah . 















































CAR | #2532 | nn/KESESS 
SHOW wet |S oe zs 

AT ‘ ; ‘ss Téaan wnii 
Central vacant” “| FRANKLIN MOTOR CO. 


triletare fo tee eme 
e Stee! Products Ce. (ed 
year Tire & Rubber (o. 


(roms). Jaxgp Steel Prod 





where vow will Fed en wte Co Javion steel 


reeprionaiy fine collec Foundry Co, Whitehead wire—dise—unod 


c carefoRy used and Kales (0., etc 
capertty renewed cers pre REPAIRING, TRUEING 
aaa nag a = Rim Parts, Tire Carriers LACQU FRING OR BAKFD 
peng tlag:< tga sre Broke Drums, Dual Prew ENAMELING 


And 6! prices and terms math Changeover 
you'll heréty-aetion Prompt, Fificrent Servree 


= > WIRE WHEEL csites60. it CENTRAL 
‘ 252—CENTRAL AVE.- “Ease” V *EUAIa 
boy try og od Wheel & Rim Co. nope to You! 


Mitchel! 6917 262 Central Ave. Newerk ad — 


The Home of Cherrelet'on Central Avenue ‘“ 5 | S 600 p” Firestone Batteries 
5 Gusm- Dipped 


Brake 
We have no cause to complain—ha\ing just completed the Tires Relining 
uggest year of our 15 vers in the automobile business 
‘A SAFE PLACE TO BUY A USED CAR’ 
4 Feve Represemative Offers: ene 
8 
° 


Spell 




















Greasing Truck Tire 


We inspect vour tv fy 
on eur electri rah 
most modern service station on the Bani 


SALES, SERVICE, PARTS AND USED CARS eae I AN widower pevmens One sree | Eiregtene Service Stores, Inc. 


Alt Under One Roof 


20,000 Square Feet Devoted Exclosive's to ( hevroles PRICE BROS. ie “toe ara SCHALL & RIC cuit ia c; “Dt! BK Hacth & C6 
HERDMAN MOTOR CO. ®'incc.'s 7 rene Mosoms | 444 Central Ave., Cor. Fourth St. Newark, N. 3 


23 Central Av Maerker 6420 —Onen 101" 
PHONE MULRERRY 2907 226-28 Centra ¢. 

















By R, J. DONOVAN was done in six columns by fif- feet of floor space. The Franklin 
‘O-OPERATIVE advertising has teen inches, was the fact that Motor Company. Inc.. a 
played a big part in the success each concern, advertising in sepa- used car bargains sere the 1€ad- 
~- = a wath ware ints rate spaces under the general ing “1930 Will Run Right If Your 
of the Central Avenue Automo heading of the association. used Automobile Runs Right. Then 
bile Row Association of Newark the C. A. A. R. A. insignia. followed the list of used cars and 
Nanlatiog that as Deen stepping a the prices 
yaniza as be ping D me The a een wale « 
merchandising ideas. A “recent its third annual used car show Service Stores. Inc., advocated in- 
successful co-operative move was at its Central Avenue’ branch, pes ections ent repairs 
a combination new and used car while the Herdman Motor Com- oP Busine te Good” oon 
advertisement, reproduced above pany, Chevrolet dealer, picturing Pe cond i Srise mt _ 
which contained advertising of its showroom, played up the fact — <4 7 pattet This pre fol. 
several of the service concerns af- that its sales, service and used car rest a im aed We ae a. 
filiated with the association. departments were ail under one xh nA oe Rep . cae Ph 
A feature of the display. which roof and occupied 20,000 square comer. ve ec seas Pigs Jus 
. | completed the biggest year of our 
| fifteen yvecrs in the automobile 
the divided sales force has ] | business.” 
| 


Unites His Salesmen backs that can only be. offset The association's own space was 


devoted tc teliing the public of 


] oO Handle Both Used neon ggg eee —" depart-| the reliat ility of the members of 
. ments, Mr argis Said. the association. The copy reads: 
And New Automobiles “For a number of years we have ‘ * + 


engaged one staff of men to sell A HALF TOLD TALE 
F E. HARGIS, president of the new cars and a different organiza- RBuLr Around Service. Relf- 
Hargis Chevrolet Company of tion to handle used cars. But we ability, Facility, Economy. 
Houston, Tex.. has abolished the found out we were losing many The advertisements on this page 
“ ” “V6 ” cal ao. Sales, both of new and used cars ace a : f <7egg 
new car” and “used car” sales ae en include the names of Only some 
amhi } al because of many customers meeting f . chine mt ta ate 
j} partments and assembled his sales- andl ; of the members of the Central 
!men into a single department one salesman and oe to cOn-| avenue Automobile Row Associa- 
‘Observation has shown us that “a. ees cae poet oe ll a new| tion. There are others 
« i an . . Kee a . 
. ; car salesman called on a_ prospect RP gg eng fe cnet Insane po 
salesmen, who, incidentally. ar€ that happened to be in the market pear be cage wenn) . 
better paid. To get on the com- for a used car the customer often = a ‘ ye — oa 
pany's sales staff now a salesman preferred to continue his transac- OWN on y fcr Ww hat t ey SHOW 
must pass a personal appearance tion with the salesman who origi-| YOU,1M return for their patronag 
and personality inspection, must nally called on him. Likewise the ‘They make no advance claims 
be well acquainted in the city. be ysed car salesman frequently found of Service All have been in busi- 
of established reputation and be pew car prospects who felt the same, Mess long enough to have a PAST 
an experienced salesman, prefet- way. record of. reliability. reasonabie 
ably in the automotive field. Mr. “Our new plan gives us approxi- charges sor merchandise and 
Schneider believes that if the mately twice as many new car, Service, and promptness in carry- 
proper care is taken in selecting salesmen and twice as many used ing out orders. oo 
and maintaining a sales force the car salesmen without increasing the LOOK for the seal ci the aSSO- 
problem of sales volume will take size of the staff. Every salesman | ciavion on the door of apy Central 
care of itself, and he points to the can complete every sale he begins, Avenue Ccwer If it’s there, walk 
record of the Hussong-Rogers and all are familiar with our wide! 1, confident of getting service to 
company to back his belief. . assortment of used Cars.” suit YOU. 
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Used Car Situation Is 


Improving; 


Demand Rises 





(Continued 
1930, and considerably lesd of a 
problem than it has’ been in some 
years during the past.” 

“We have only about cne-half as 
many used cars in our stock now as 
compared with the same time of the 
year in 1929,” stated M. J. Lanihan, 
president of the Dashiell Motor 
Company, distributors of Dodge 
Brotiers’ automobiles. “One reason 
for the holding up of demand dur- 
ing the first two months this year 
was the fact that our used cars 
averaged $100 less in selling price 
than last vear. As for sales, they 





have been practically the same this 
year as last, though showing a slight 
increase. The demand is especially 
for lower priced used cars this year, 
and we are favored in that respect, 
because we carry no used cars in| 
the higher priced classes. With | 
conditions steacily improving and| 
employment increasing in this city, | 
there is every reason to expect wee | 
car volume to continue on the up- | 
grade. The recession in business} 
hitherto has prevented an even) 
more marked increase in our used, 
car business.” | 
“The used car outlook for us 
this year appears most promis- 


San Francisco 
Stocks S 


GAN FRANCISCO, March 12.— 

Motor Car Dealers’ Associa- | 
tion of San Francisco reports used 
car inventory and values as fol- 


| 

lows: 
1929 1930 | 

| 

| 


Units Value Units Value 
Jan. ..1,693 $927,379 1,857 $915,772 
Feb. ..1,668 893,300 1,771 877,515 

The association reports that the | 
situation is really better than these | 
figures indicate. Dealers are co-| 
operating through any one channel, 
but common sense has caused them | 
to offer less for used cars, therefore | 
inventory value is less and used cars 
easier to move at lower cost. 

The association expects units to} 
decline slowly during the coming 
months. In September and October | 
of 1929 the used car situation was | 
worse than ever before and dealers | 
became panicky. December was a/| 
bad month, due to cleaning stocks | 
for new models. 

J. D. Wilson of Don Lee, Inc.,| 
Cadillac distributor, states: “Situa- | 
tion is bad, but the used car stock 
is less than $50,000. The demand for | 
high priced_ ised cars is very poor. | 
Light cars move fairly easily, but 
Cadillac dealers get little of this 
business. We find used cars of 
$2,000 and $3,000 hard to move.” | 

B. H. Sturgiss of the Pacific Nash 
Motor Company states: “Used car | 
, Situation compares very favorably | 
with that of last year at this time. | 
Used cars priced from $1,200 to/| 
$1,500 are moving most easily. Units | 
not so large, but dollar volume is | 
greater. At the beginning of the | 
year stocks were a little larger than 
a year before, but are about even 
now. We believe this year will be a} 
very good one and that the new} 
Nash eight will bring in a better | 
class of used cars and trade-ins that | 
are much easier to move. More 
worthless cars are being junked now | 
instead of being dumped on the used | 
car market. The demand is de-| 
cidedly better. February, 1930, was | 


Survey Shows 


Status in Philadelphia 


PHILADELPHIA, March 12.— 
William P. Berrien, second 
vice-president of Roberts-Nash 
Motor Comany, says: “Our used 
car sales for January, 1930, ran 
32 per cent. ahead of January, 
1929. In February, 1929, we sold 
two-fifths of our used car de- 
liveries to second hand dealers, 
but in February of present year 
all used cars were sold at retail 
te consumers. There is a better 
demand for used cars than at this 
time last year, certain buyers 
having decided to purchase used 
cars this spring, rather than de- 
fer to new cars. Used care con- 
_ ditions now are being better met 
‘ by dealers and are less of a 
problem than formerly.” 
R. W. Howard, sales manager of | 
Harper & Harper, Hupmobile dis- 
tributors says: “Our dealers in 
Philadelphia county, of whom there | 
q@ve nine, are in unusually good con-! 





Used Car 


eleven or twelve times per year.” 


| affected used car market, and th 


| fewer used car are taken in. 


from Page 1) 
, ing,” said Willard McAllister, 
used car manager of the Bird- 

Sykes Company, distribytors of 
Graham automobiles and Paige 
trucks. “February business was 
three times as great as January, 
while March has stepped out well 
ahead of February. We expect 
each month from now on to de- 
velop an increase over the pre- 
ceding month. Our prices are 
less on the average than a year 
ago and we are consequently giv- 
ing our used car buyers more for 
their money. 

“Buyers now have confidence in 
cars purchased from reliable, well- 
established dealers. Good work has 
been done and is still being done 
in educating them to consider the 
dependable used car as an_invest- 
ment in unused mileage. For the 
most part the type of buyers in the 
used car market now is about the, 
same as a year ago, but they are| 
buying with more confidence. Our | 
stocks of used cars have shown a | 
decrease, and although lowered | 
prices mean less income from our | 
used car department they carry 
the advantage of making these 
automobiles easier to move.” 





lightly Higher 


the best February since 1925. We 
turn over our used car stock about | 
Dan Safford of H. O. Harrison 
Company, Chrysler distributor, 
states: “Used car situation very 
very good as compared with last 
year, with stocks about the same 
as for February of last year. The 
demand is just as good as year 
ago. We y no more for used 
car trade-ins and get as good a 
price as a year ago, with less ad- | 
vertising. We have no trouble | 
keeping just one month’s supply 
of used cars on floor. We consid- | 
ered last year rood, and think this | 
year will be better.” 
Fred Williams of Chester N. | 
Weaver Company, Studebaker dis- | 
tributor, said: “Stocks are lower, | 
but prices not as firm as a year 
ago. The demand is less than a 
year ago, but fewer cars are being | 
accepted as trade-ins. Ford’s $100 
discount on last year’s models has | 
e 





situation is generally worse. Com- 
petition in new cars is keen, hence 
One 
hundred and twenty-five cars were 
considered a month’s supply last 
year, 115 this year, which is con- 
sidered a good turnover.” 

R. V. Chandler of the Howard 
Automobile Company, Buick distrib- 
utor, states: “Our stock is lower 
than a year ago, but volume is 
larger, as turnover is faster. One 
hundred mcre units sold last month 
than same month of last year. 
There is a good demand for Class A 
$800 to $1,500 used cars. A slack- 
off in new car volume sales causes 
fewer used cars to be taken in. 
There is a noticeable increase in 
per cent. of used cars sold as com- 
pared to new cars; last year 2 to 1, 
this year, 3 to 1. Junking plan good 
to stimulate market for $200 to $500 
used car, which is dealer’s biggest 
white elephant. So far this month 
we sold 17 more units than in same 
month of last year. We think this 
year will be better than last.” 


Improved 


dition as regards used cars. In the 
company’s retail department there 
are only about one-half the number 
of used cars that were in stock a 
year ago. Have heard of only one 
of our dealers complaining about 
used cars. We sell all used cars on 
non-recourse paper. For the calen- 
dar year 1928 our advertising bill 
was in excess of $12,000, but last 
year it was less than three hundred 
per month. Classified has proved 
most effective newspaper advertis- 
ing for our used cars.” 

Frank Wheeler, general manager 
and vice-president of Faunce Olds- 
mobile Company, declares: “Stocks 
of used cars on hand have doubled 
in our dealers’ territory since a year 
ago. We sold more used cars in 
January and February, 1930, than in 
corresponding months of last year | 
and with less advertising. At the! 
end of 1928 we had no new or used 
cars on hand because of three 








months without factory production, | er at start of 1930. There are only 
so we started 1929 with low stock a little more than sixty used cars 
Of used cars, and stocks were great- lin our own retail department.” 


Stocks in Atlanta, Ga., 
About Same as Year Ago 


(UTPS). pacity, and its officials see no dan- 
—Used car stocks in At- | ger of becoming over-stocked at the 
lant, generally speaking, are | present. Demand continues to be 
about the same as at this time | fair. And the used cars are moving 
last vear. with the demand close | out regularly. With the more ex- 
to normal. pensive car departments, little dif- 
The used car department of the) ficulty is reported in disposing of 
D. C. Black Company, handling| used cars. 
Buicks, reports the stocks are/ The used car department of the 
slightly larger than at this time last | Packard Motor Company, for exam- 
year, but its manager states that/ple, states that stocks are normal, 
the situation has been caused by/and that business is about the same 
unseasonadle weather rather than|as it was at this time in 1929 on 
any definite slackening off of the|the whole. While dealers handling 
demand for used cars. low-priced cars are somewhat over- 
On the cther hand, the used car| stocked, those in the middle and 
department of the Atlanta Reo/high priced ranges are trading cau- 
Company reports that the k on/tiously and are keeping stocks down 
hand is about 60 per cent. of ca-|to normal levéls. In short, a more 





TLANTA, March 12 





business-like policy on the part of 
used car departments this year is 
resulting in a normal business, 
spite. unusual business conditions. 
And the situation can be counted 
upon to improve steadily with the 
advance of spring and better 
weather. 


HUTCHINSON AND SMITH 
AT FACTORY CONFERENCE 


South Bend, Ind., March 12.—R, 
A. Hutchinson, assistant sales man- 
ager of the Studebaker-Pierce Ar- 
row Export Corporation, and Dewey 
W. Smith, Studebaker-Pierce Arrow 
sales supervisor in the Orient and 
Far East, are in South Bend for a 
series of conferences with factory 
officials. 

Mr. Hutchinson sailed for the 
United States from England after 
completing arrangements for the 
distribution of Studebaker-Erskine 
and Pierce-Arrow automobiles by 
Henlys, Ltd., of London. Mr. Hutch- 
inson will sail for Rio de Janeiro on 
March 21, and Mr. Smith to Cal- 
cutta on a later date. 
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Special Truck 
and Bus Issue 


Opinions of leaders in the field 
regarding business outlook for 


1930; statistics of the truck and 
bus fields, engineering opin- 
ions, and a wealth of valuable 
information for every manu- 


facturer, dealer and jobber. 


tunity for an 
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Advertisers 


Bonus distribution to: 


Bus operators 
Truck fleet operators 
Exclusive truck dealers 


This circulation is in addition 
to our regular net paid A. B. C. 
and offers an excellent oppor- 


advertiser who 


wants to reach the truck indus- 
try with a sales message. 


Please make space reservations 
early---forms close March 20th 
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